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CHICAGO SALES $4,000,000 








Toronto Triumphant 
No Jitters “Abroad” 
Al Faeh, Showman 
Brass Hats Gather 
Hail, Duncan Curry 


ser 


By 


Chris Sinsabaugh 


Home, Sweet Home 


S O FAR as this particular col- 
umnist is concerned, ’38 pre- 
viewing and chasing the show 
circuit is ended and it’s me for the 
bathrobe and slippers and a seat 
by the grate fire in the evenings 
and a normal life in the daytime 
in the cubicle in the New Center 
building. I’m back from the wars. 
And what a strenuous campaign 
it has been, starting with the pre- 
views in mid-September, taking in 
the New York and Chicago shows 
and even going abroad! The lat- 
ter statement may sound a bit 
strange, but as a matter of fact 
the end of the trail was in To- 
ronto last Tuesday night, when I 
slipped across the border for the | 
very formal dinner at the Royal | 
York given by the Canadian Au- | 
tomobile Chamber of Commerce | 
as the feature of show week in| 
Toronto. 
* * oo 


COMING FROM the States, 
where the whispering gallery had | 
made me somewhat jittery, it was 
like taking a dose of soothing | 
syrup to absorb the complacency 
and faith in the present and fu- 
ture that I noted in the Dominion. 
Across the line, the Toronto show 
reflects the peace of mind of those 
in the automobile business in the 
Dominion. Pumping Warren Hast- | 
ings, the Chris Sinsabaugh of 
Canada, I was told that automo- 
bile registrations this year will set | 
an all-time high, based on returns | 
for the first eight months, while | 
in that same period more cars| 
have been built and sold than in | 
the corresponding eight months | 
of ’36. 

ok ck cd 

CANADA’S GENERAL foreign | 
trade is bumping former tops; em- 
ployment is at ’29 levels; farm | 
products are overtaking manu- | 
factured products in volume, 
which means farmers have plenty | 
cf money to buy cars. There has | 
been a lag in construction, but it | 
is a matter of record that the mo- 
tor industry is spending many | 
millions in the construction of 
new factories to meet the antici- 
pated demand. So Canada’s house 
apparently is in order. It has no 
alphabet soup governmental bu-| 
reaus in operation, for they are 
not needed. There are no jitters} 
and Canada’s recovery has been 
normal. 

* * co 

IT’S A MATTER of record what 
the column thinks of the Cana-| 
dian show, an opinion based on a 
former trip, and which was not 
changed by the one-day visit 
made last Tuesday. But in case 
you've forgotten, let me reiterate 


(Continued on Page 25, Col. 1) 


| Rotary club 
|day called on parties 
|to “give and take” 


|ters and to recognize that the| 


CAPACITY CROWDS WITNESSED each performance of the “Fashions of the World” revues at 
the Chicago Show in the International Amphitheatre this week. View shows the grand finale of the 
spectacle engaging gorgcous women of 20 nations in native costumes, evening gowns and furs. Forty- 
foot globe rotated, and as each country swung into view, the representative girls stepped out, = out. 


N.Y. May Get National Truck Show; 
Canadian Show Tops 1 1936 Records 


Newark Site Outgrown as 
Fourth Show Ends in 
Center Market 


By JACK WEED 
Truck, Trailer Editor, ADN 
NEWARK, N. J.—With 92 ex- 
hibitors filling every available 


inch of the mammoth Center Mar- | 


ket building, the fourth 
motor truck show held _ here 
definitely established itself as the 
national truck show. Among the 
exhibitors who filled the over 
80,000 square feet of exhibit space 


(Continued on Page 2, Col. 3) 


A ‘Square Deal’ 
_For Management 


Asked by Reeves 


DETROIT. 
there is need for a square deal 
for management, as well as for 
the workers, if the motor in- 


year, Alfred Reeves, general man- 
ager of the 
facturers Assn., 
luncheon Wednes- 
interested 
in trivial mat- 


keynote of success in the industry 
is loyalty among the workers and 
the managers. 

The luncheon was in charge of 
H. H. Shuart, manager of the De- 
troit automobile show, and 
among those present were K. T. 
Keller, president of the Chrysler 
Corp.; William Packer, general 
sales manager of Packard; D. R. 


(Continued on Page 23, Col. 1) 


Declaring that | 


Automobile Manu- | 
before the Detroit | 


annual | 





The Top Ten 
PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Make Pos. 
1—686,766 Ford 618,608— 2 
2—622,722 Chev. 761,254— 1 
3—390,245 Plym. 384,082— : 
4—214,598 Ddge. 193,325— 
5—177,169 Pont. 133,143— 
6—158,121 Olds, 150,061— { 
7—157,453 Buick 115,138— 7 
8— 79,735 Pack. 47,116—11 
9— 76,864 Hud.* 78,225— 8 
10— 73,254 Chrys. 44,097—10 

* Includes Terraplane. 

Total All Makes 
2,926,920 2,702,782 
See Total Registrations to Date, 1937- 

1936, pages 24 and 25, this issue. 


‘Truckers Bound 


dustry is to enjoy another good} 


For Convention of 


ATA in Louisville 


LOUISVILLE, Ky.—Advance 
guard of the 4,000 truck operators 
expected to attend the fourth an- 
nual meeting of the American 
Trucking Assns., Inc., began ar- 
riving at the Kentucky Hotel here 
late this week. The session will 
open officially Monday and will 
continue until Thursday. 

Business session will take up 
the greater part of the time of 


delegates with two sessions slated | 


(Continued on Page 25, Col. 5) 


ilies Conan Reflect 
Dominion’s Confidence 


in 1938 Progress 


By WARREN B. HASTINGS 
Staff Co spondent, ADN 
TORONTO. “There the lift 


is 


and lilt and buoyancy of spring in | 


| Canada’s National Motor Show, 
§ an infectious, 
in the air and in the smiles of the | 
salesmen in the exhibits, for there 
is a profusion of cut flowers and 
/shrubs in bloom with artificial 
sunlight everywhere and, what is 


(Continued on Page 4, Col.+1) 


Detroit Factories 
Are Expanding at 
$100,000,000 Clip 


DETROIT.—Dispelling any va- 
grant ideas that Detroit might be 
losing its grip as the motor 
capital of the world, a survey dis- 
closed this week shows that in- 
dustry here is expanding at a 
$100,000,000 a year clip. Lion’s 
share of the expansion, of course, 
is automotive. 

The survey, reported by the De- 
troit board of commerce, lists 145 
companies which have spread 
during the present year. The list, 
not yet complete, ranges from 
companies expending $5,000 to the 
Ford Motor company’s $40,000,000 
program. 

Ford will build a _ $3,000,000 
glass mill, a thousand-ton blast 
furnace, a new steel alloy foun- 
dry, two new gas holders, 61 coke 
ovens, and improve its finishing 


(Continued on Page 12, Col. 1) 





we | Attendance Holds 
To 1936 Record 
Mark of 318,000 


Shenenchip ‘Sets New 
Style for Automotive 
Expositions 


By MEL ADAMS 
Staff Correspondent, ADN 

CHICAGO. — Another 
epoch - making automobile 
show, Chicago’s 38th an- 
nual, becomes history Sat- 
urday night. It has earned 
the compliment of being the peer 
of any yet staged here, and that’s 
saying a good deal, considering 
the two brilliant productions 
that preceded it. 

Attendance at the show has run 
about neck-and-neck with the 
318,000 of last year. Sales were 
reported Friday as_ $4,000,000 re- 
tail and $6,000,000 wholesale. Fur- 
ther it was estimated that $5,- 
000,000 prospective business has 
been contacted at the exhibit. 

From the viewpoint of public 
reaction it was a masterpiece be- 
cause, stripped of its showman- 
ship and originality, it had as its 
purpose the stimulation of the 
desire to own the products of 
automotive ingenuity for 1938. 

The salesmanship, however, was 
of a subtle nature, and few in the 
huge audiences that witnessed th 
“Fashions of the World” revues 


| realized the merchandising touch. 


| They only knew, 
| Manager Al C. 


| 
| 


in the words of 

Faeh, that there 

before them were paraded — 
(Continued on Page 8, Col, 


blithe, cheerfulness | Nash to unis sfer 


Sales Officials to 
Offices in Detroit 


KENOSHA, Wis.-— Transfer of 
four departments of the Nash Mo- 
tors executive offices from Ken- 
osha to Detroit where they will be 
housed in the executive offices of 
the Kelvinator division of the 
Nash-Kelvinator Corp. was con- 
firmed Friday by C. H. Bliss, vice- 
president and sales director. 

Harold Long, vice - president 
in charge of purchases, has al- 
ready gone to Detroit, and the 
other three offices, sales, statistics, 
and advertising, will be trans- 
ferred between now and Jan. 1. 

The changes were made as an 
economy measure, and will not in 
any way impair the concentration 
of business here, it was added. 

Among the Nash division exec- 
utives to be moved to Detroit are: 
C. H. Bliss, vice-president and di- 
rector of sales; Courtney Johnson, 
general sales manager; A. R. Bos- 
cow, director of advertising; F. C. 
Williams, assistant advertising 
manager, and E. J. Reeser, sales 
promotion manager. Members of 
Geyer, Cornell and Newall, adver- 
tising agency who will also be 
transferred to Detroit are Karel 
Rickerson, Fred Shaw, John 
Stoehrer. 
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New York May Get National Truck Show in 1938 


* 


FINEST TRUCK SHOW EVER HELD as an independent show, 
is what exhibitors are saying about the Newark Truck show. Ninety- 


two companies filled every inch of space in mammoth Center Market | 
building. Exhibits pictured are, top, Dodge; 
rolet; third from top, Studebaker; and fourth from top, International | 


Harvester. 





second from top, Chev- 


Kliesrath Named Bendix 


Products’ General Manager 


Special to Automotive Daily News 
SOUTH BEND.—Vincent Ben- 
dix, president of Bendix Aviation 
Corp. and Bendix Products Corp., 
announces the 
Victor W. Kliesrath as general 
manager of Bendix Products Corp. 


and the changing of the corporate | 


structure of Bendix Aviation 


Corp. 

Kliesrath now is vice-president 
and director of Bendix Aviation 
and director of engineering for 
Bendix Products. 


Bendix Aviation Corp., for more | 


practical operation of its business 
under present-day conditions, has 
been working out plans for the 
change of its corporate structure 
for the past year. Changes to 
make several operating plants in- 
to divisions instead of subsidiaries 
is contemplated, and this program 
will be carried out with its sub- 
sidiaries as early as possible. It 


; made. 


appointment of | 


| attendance 





is in line with this program that 
the change in South Bend is being 
Bendix said that no other 
changes in personnel are planned. 

Kliesrath joined the 
organization at the time of the 
acquisition by Bendix Aviation of 
the Bragg-Kliesrath Corp., manu- 
facturers of vacuum power brakes 
and other devices at Long Island 
City, N. Y. 


Newark Show Draws 
25% Greater Attendance 
NEWARK, N.J.—-A 25 per cent 
increase at Newark 
automobile show over 1936 was re- 
ported by William I, Mallon, gen- 
eral manager, on the basis of the 
first five days. New high sales and 
attendance records are expected 
by closing time tonight, Nov. 13. 


*incluaes only 


Bendix | 


< 


INewark - Location 


,|Is Outgrown as 


‘Fourth Show Ends 


l } 
of America’s largest 
| motor truck manufacturers who 
showed their vehicles in keeping 
with the size and importance of 
the industry. 

So successful was the show that 


(Continued from Page 


were 25 


ark’s hands. 

Officials of the show corpora- 
tion will go ahead immediately 
with plans to hold 
truck show in Commerce Hall, 
Port of New York Authority 
building, New York City, accord- 
ing to a_ tentative resolution 


day at a luncheon of exhibitors in 
this year’s show. The 
| specified 
currently with the 
| automobile show, from 
| day, Nov. 9, to Nov. 16. 
John F. Winchester, president 
lof the National Motor Truck 
Show, Inc., proposed the move to 
New York next year, citing the 
outstanding success of this year’s 
exhibits, the fact that many of 
the exhibitors would have 
| even larger space in Newark Cen- 
| ter Market had it been available. 

As a site for the fifth annual 
motor show, Commerce Hall in 
New York provides a net avail- 
able floor space, on one floor, of 
116,000 square feet, against 80,000 
square feet, on two in 
Center Market here. 

Exhibitors were free to say that 
this year’s Newark show was the 
finest truck show ever held as an 
independent show. 

One 
dustries, 


New York 
Wednes- 





levels, 


Wood In- 
early as 
that every 
in their 


exhibitor, Gar 
reported as 
Wednesday morning 
piece of equipment 
large exhibit had been sold and 
was to be delivered to the 
tomers directly from the 
Chevrolet with the front center 
aisle space had one of the largest 
and most prominent exhibits in 
the show with 23 units in their 
showing ranging in size from the 
commercial deliveries up to large 
| tractor trailer combination. New 
to the public in their showing 
were one-ton stake, milk delivery, 
metropolitan body and chassis 
and the three-quarter-ton in 
panel, pick-up and stake bodies. 
An air-conditioned tractor truck 
job was also displayed for the 
| first time. 
Ford with a 13-unit exhibit had 


show. 


the space to the right of the main | 


entrance. The company ran a 
courtesy car from the 1710 Broad- 
way Ford exhibit building for 
New Yorkers who wished to visit 
the show. New to the Ford truck 
line on exhibit were the 122-inch 
| one-ton model in panel express, 
the new 112-inch half-ton in pick- 
up commercial, sedan delivery, 


wagon. The exhibit was in charge 
of H. T. Cahraman with Mike 
Fee of Edgewater, 
Hutchins from the factory in at- 
| tendance. A comprehensive ac- 
| cessory group and exchange mo- 
tor display was also a part of the | 
Ford showing. 


Dodge had a 
immediately to the 
main entrance 
from one-half-ton up to four-ton 
capacities. 
hibit was the new cab-over-en- 


13-unit display 
left of the 


Texaco gasoline tank mounted on 
the four-ton chassis. 
and grilles graced the half-ton 
and %-1-ton models. Terry Walsh, 
major doma 
trip, arrived on Sunday from 
Alaska with the load of potatoes | 


(Continued on Page 24, Col. 1) 





DYst Six WOOUIS UI yy : 


cus- | 


standard panel, stake and station | 


and D. J.| 


showing models | 
Prominent in the ex- 
gine three-ton model and a special | 


New hoods | 


in charge of the| 


o- 


it has bulged right out of New- | 


next year’s | 


unanimously passed here Thurs- | 


resolution | 
holding the show con- | 


taken | 


AMONG LEADING 
truck show, which this week 


EXHIBITORS at Newark’s highly-praised 
assumed full honors as the 


National 


Truck show, are, top, | Reo Motor Car Car Co.; White, and bottom, Autocar. 


Attendance Records Set 
At Motor Show in Detroit 


DETROIT.—Approximately 140,- | 


000 persons are expected to have 
visited the automobile show here 
by the time doors are closed Sat- | 
urday night. Attendance records 
are being broken daily, and the 
final total will be under last 
year’s record, 159,199, only because 
of the fact that the show was 
closed Sunday this year. 

Attendance this year, 
lowance for the Sunday 
will probably exceed 1936 by 
about 7,000 visitors, it is esti- 
mated by H. H. Shuart, manager 
of the show. Similar increases | 
are being noted in sales, accord- | 
ing to reports from various ex- 
hibitors. 

Cadillac reports that sales dur- | 
ing the first 11 days of November 
equaled those for the _ entire 

| month of October, and credits the 


with al-| 
closing, | 


Trenton Show 
Called Best in 
Assn.’s History| 





TRENTON, N.J.—What Mana- 
| best show 
| Mercer County Automobile Trade 
Assn.” ended here Tuesday night. 

Mandeville said that “while at- 
tendance has not been quite as 
| good this year as last, it has still 
been good and there have been 
| more buyers and less onlookers. 


| “Dealers seem more satisfied 
| than they have ever been before, 
|he said, “and feel that 
prospective sales have been set 
}up. It is the biggest success from 

a show standpoint in the 22-year 
| history of the event.” 


show as being the principal fac- 
tor in the increase. 

Lew Schroeder, wholesale man- 
ager for Cadillac, said many or- 
ders had been taken for the new 
Cadillac 60 Special, which will go 
on the market about January 15. 
The new model, designed along 
European lines and without run- 
ning boards, will be a lower-price 
addition to the Cadillac line. The 
car was shown at the New York, 
Detroit and Chicago shows for 
the first time. 

The show committee decided to 
close the show Sunday this year 
in order to conform with Sunday 
closing among dealers in general, 
and to avoid any possible labor 
difficulties. 

Some desultory picketing of the 
show took place during the week 
but had little effect on attend- 
ance and was terminated by an 
injunction restraining unions 
from disturbing the show. 


SHOW DATES 


Amarillo, Tex.—Dec. 5-9. 
Baltimore—Nov. 13-20. 
Cleveland—Nov. 13-20. 


| D — . 15-20. 
'ger A. R. Mandeville called “the | enver—Wev. 15-00 


in the history of the} 
| Hartford, Conn.—Nov. 13-20. 


Elmira, N. Y.—Nov. 15-20. 


Houston, Tex.—Nov. 14-19. 
Indianapolis—Nov. 13-19. 
Jamaica, N. Y.—Nov. 13-20. 
Kansas City—Nov. 27-Dec. 4. 
Milwaukee—Nov. 17-24. 

New Haven, Conn.—Nov. 15-20 


” | New Orleans—Dec, 11-13. 
a lot of| 


Peoria, IiL—Dec. 1-5. 
Rochester, N. Y.—Nov. 13-20. 
St. Louis—Nov. 14-21. 


Springfield, Mass.—Nov. 14-20. 
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Chicago’s 38th Show Hailed as Best in History 


‘Sales Increase 
Over Year Ago; 
Attendance Up 


3 . a oe 
i a al bs 


* 


CHICAGO SHOW BROUGHT many of the industry’s leading fig- 


ures together. 


Top, left to right, GM’s president, William H. Knud- 


sen; R. H. Grant, vice-president in charge of sales, and C, F. Ketter- 
ing, vice-president in charge of research. Second from top, left to 


right, Nicholas Dreystadt, 
manager. 
dent; W. S. McLean, advertising 


Hufstader, Buick’s general sales manager. Bottom, left to right, F. | 
Q. Murphy, central regional manager for Olds; George H. May, vet- | 
eran Chicago Olds dealer, and Russell Lesher, Olds Chicago zone | 


manager. 


Cadillac-LaSalle 
Dreiske, factory branch manager, and D. E. 
Third from top, left to right, H. H. Curtice, Buick’s presi- 


president; V. C. P. 
Ahrens, general sales 


chief of Fisher Body, and W. F. 


icesudie Smash Records 


Special to Automotive Daily News 
SYRACUSE, N.Y.—It is conser- 
vatively estimated that when the 


30th annual show of the Syracuse | 
in the} 
Saturday | 


Automobile Dealers Assn. 
State Armory closes 
night, a total attendance of 35,000 


to 40,000 persons will have been| 


registered for the six days. 

The attendance has topped pre- 
vious records by such a wide 
margin that comparisons seem 
inconsistent. However, it is re- 
called that last year only 3,700 
persons visited the show. 

The great success of Syracuse 
dealers in stimulating public in- 
terest in the 1937 show has, 


fact that they distributed 115,000 
tickets among customers and 
prospects, these tickets entitling 
each holder to free admission ex- 


cept for a “service” charge of 10} 


of | 
course, been chiefly due to the} 





cents. Besides, for the first time 
in a decade or more, every auto- 
mobile dealership in Syracuse has 


been represented by an exhibit, | 


and there has been a special added 
attraction—dancing from 11 p.m. 
to 1 a.m. each day to the music 
of a radio orchestra. 

President Frank G. Revoir and 
his 50-odd associates in the local 
dealers’ association, are unani- 
mous in the opinion that they 
have successfully set the stage for 
the sale of 1938 models, 115 of 
which have been on display at the 
Armory this week, plus 60 trucks 


|and trailers. Sales at the show are 


reported especially good in the 


truck division. 


ADN’s Washington bureau supplies 
readers with all important happen- 
ings in the nation’s capital, affecting 
the automotive and allied industries. 


| the 


ed from Page 1 

alluring by 
charming 

eve- 


(Continu 
cars made more 
skillful use of 
in native costumes, 


ful 


women 


| ning gowns and furs. 


| created through the deft 
| spotlighting, 


were further 
use of 
a snappiness that 
showed a keen sense of the arts 
of stagecraft, a perfect harmoniz- 


Theatrical effects 


| ing of coloring in cars, femininity 


| and 


| formance 


| ning 


clothes, and a huge 40-foot 
revolving globe. The globe was 
stopped at announced countries 
for the grand entrance of the 
women of those nations and their 
descent through a cloud effect. 
Music, too, played an important 
part, and this phase of each per- 
was furnished by 
Cavallo’s symphonic band. 


Alive With Exhibits 
Four to five nations partici- 
pated at each presentation, cli- 
maxed by the appearance of stun- 
girls from four American 


| cities, Chicago, New York, Holly- 


| They 


| year,” 


| that 
| troubles keeping up with records 


At Syracuse’s 30th Show 





wood and Miami. 


So much for what went on in 
the central arena. The rest of 
the story from the standpoint of 
products is that the entire Inter- 
national Amphitheatre, scene of 
the show, was alive with exhibits 
which did high credit to the pas- 
senger car, trailer, truck, parts 
and accessory manufacturers. 
found locations and the 
amount of,space to their liking. 
They also found that they needed 
every inch and more of the room 
available, due to the proportions 
of the huge crowds which gath- 
ered around vehicles, lectures, 
and featured displays. 

The story of attendance shows 
a good start through Saturday 
and Sunday, a falling off in the 
afternoon crowds Monday and 
Tuesday, with capacity in the 
evenings, and then a sudden up- 
turn from Wednesday on, both 
afternoon and evening. 

30x office sales at 55 cents per 
head were slightly off up to Wed- 
nesday, but Thursday marked an 
increase over a year ago. 

S. L. Davis, chairman 
show committee, estimated that 
the over-the-counter ticket de- 
mand was more than offset by 
the sales of dealer tickets, and 
that the results for the week 
would bring the show even with 
last year’s 318,000 total, if not 
actually slightly ahead of it. 

“We had a tremendous figure to 
beat in shooting against last 
declared H. T. Hollings- 
head, president of the Chicago 
Automobile Trade Assn. 

At All-Time Peak 

“Since the start of the show, 
we have run consistently ahead of 
two years ago, but last year, so 
far as we know, our attendance 
record was the all-time peak for 
all shows. We are also informed 
every city has had its 


of the 


set by its 1936 show.” 

Exhibitors were well satisfied 
with the buying interest displayed. 
most of them releasing accounts 
of sales increases over last year’s 
show week. Some of the gains 
announced were sensational. 


The consensus among factory 
chiefs, distributors, and dealers 
was that the show furnished 
tremendous impetus to buying de- 
mand and offset other factors 
that may have caused concern to 
motorists. A huge bank of pros- 


pects has been accumulated by | 


dealers, whose demonstrators 
parked outside the exposition 
building were kept busy on their 
test ride assignments. 

Show week proved the occasion 
for more factory-dealer activity 
than in many years, indicating a 
keener appreciation of the manu- 
facturers in capitalizing upon the 
opportunity to cultivate the Chi- 


(Continued on Page 20, Col. 5) 


a} 


GRAHAM’S GET-TOGETHER 


3 


during Chicago show time was 


colored with enthusiasm for Graham-Paige’s smart offering for 1938. 
Top, left to right, R. C. Graham, executive vice-president; Barney 
Sykes, of Bird-Sykes, Chicago Graham distributor, and J. J. Foley, of 


Bird-Sykes. 
speed king; F. R. Valpey, general 


Second from top, left to right, Col. Roscoe Turner, air 


sales manager, and R. C. Graham. 


Third from top, left to right, Henry Stanton, executive vice-president, 


J. Walter Thompson; Valpey; M. 


V. Wieland, of J. Walter Thomp- 


son; Storrs J. Case, director of advertising, and Walter Wright, east- 


ern sales manager for Graham. 


in the Chicago territory, compare notes. 
Decatur, and Dan Martin, Galesburg. 


Graham Dealers Given 


Bottom, Graham’s two oldest dealers 


Left to right, Dan Tait, 


Reports on Sales at Shows 


DETROIT. — Reports on Gra- 
ham’s progress at various shows 
were given more than 200 dealers 
who attended the annual automo- 
bile show meeting in the Book- 
Cadillac hotel here Wednesday. 

Speakers were factory execu- 


tives who have just finished a} 


| personal appea.ance tour of the 
various shows. 


“In Salt Lake City,” said Robert | 


C. Graham, executive vice-presi- 
|dent, “people were double-parked 
in front of our distributor’s show- 
room.” 

“In Columbus, O.,” reported F. 
|R. Valpey, general sales manager, 
|“the opening days of the show 
brought 66 retail orders, 15 of 
|them for custom superchargers.” 
| “In San Francisco,” said Storrs 
|J. Case, advertising manager, 
“the distributor was signing or- 
ders and getting deposits without 

even telling the people how much 


the car was going to cost. Prices 
hadn’t been announced when he 
first displayed the cars.” 

“So great was the interest in 
the West,” Graham said, “that 
the dealers requested that we 
send Harold Neeley, designer of 
the car, on a trip through the 
territory so they could meet him 
personally.” 

F. F. Kishline, chief engineer, 
reported that business at the Chi- 
cago show was better at the end 
of the second day than for the 
entire show period last year. 

A report from C. W. Matheson, 
vice-president of the factory, 
showed that 605 inquiries have 
been received regarding the Gra- 
ham franchise from prospective 
dealers. Of these, 463 were re- 
ceived within one week and 146 
in one day following the first 
showing of the car in New York, 
'he said. 
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Pasadian Industry Cheerful as Show Sets Record 


Sales, Attendance Reported | 
Un iprecedented in Toronto! 


(Continued from Page 1) 
more, attendance day after day/that it was the determination of 
has established new highs, and|the national employment commis- 
sales are reported as unprecedent- | sion now to see to it that the un- 


ed at a Canadian National Motor | skilled be given at least a modi- 
Show. cum of skill in the trades for 

Night after night the aisles and | which their natural aptitudes best 
exhibits have been thronged and/! fit them, and that such salvaging 
night after night the Promenade | be done as possible in the conver- 
Deck (the night club held in con-| sion of unemployables into em- 
junction with the show, occupying | ployables. 
the entire western mezzanine) has Canada has been singularly free | 
been sold out to its capacity of|of government shots in the arm. | 
almost 900 covers, and the audi-| There has been no alphabet soup | 
torium, occupying half of the| ~ompounded in this country. Rela- | 
northern mezzanine and seating tively, it has been free of major 
possibly 1200, has had standing|),por disturbances. Attempts at 
room only for the twice-a-day | ch tactics as sitdown strikes, in- | 
presentation of the fashion show. timidations, sabotage and illegal 

Top Hats Feature itypes of picketing have been| 

These features have contributed | squelched. 
considerably towards making Can-| The banquet also established a/| 
ada's National Motor _ Show |new top in attendance, with nearly 
“must” entry in the social calen-| 4099 covers. Like the former Na- 
dar. To them largely is due the | tional Automotive Chamber of 
very considerable number of top| Commerce Show banquets in New 
hats and opera cloaks that have | York, it was a great gathering of 
become one of the distinguishing | the trade and industry and in- 
features of the show. |cluded many distinguished visi- 

Visitors from the United States/tors from the United States. The 
and overseas remark that they see | other speaker was James Garfield 
more white ties, decollette gowns, | Gardiner, federal minister of agri- 
and tails at Canada’s National|culture and former premier of 
Motor Show than at the Paris,| Saskatchewan. He spoke on “A 
London and New York shows/| Balanced National Economy,” and 
combined. If the National Motor! pointed out that in the develop- 
Show is the “coming-out party”| ment of a symmetrical and cul- 
of the industry’s car debutantes,|tured civilization manufacturing 
then it would appear to be of| industries, as well as the basic 
primary importance that the right/ ones of agriculture, mining and 
people be present. The efforts of| lumbering are indispensable. 
the Canadian automotive industry | Industry Near Boom 
to this end have been singularly; Across the board, production 
successful. : schedules of the Canadian auto- 

Visitors from the United States,| motive industry are up for 1938, 
including men prominent in the|the increase ranging from 15 to 
industry, have expressed agree-|59 and more per cent. The used 
able surprise at the complete ab-| car picture is the most wholesome 
sence of any symptom here of | it has ever been since the motor 
what they commonly designate the | industry emerged from adoles- 
“Wall Street jitters.” There is/ cence. New car sales in Canada 
none. Generally business indices| cyrrently approximate the peak 
in Canada are better than in the| for this time of the year. Thanks 
United States. Employment is|to its export business, the auto- 
back at its 1929 peak. 'motive industry of Canada dis-| 

Output Schedules Up | burses millions more to Canadians 

Although in population a small|than it receives from Canadians | 
country of some eleven or twelve | for its products. It is therefore re- | 
million people, Canada ranks| garded as a great national asset. 
fourth among the nations of the| The general consensus appears to 
world in export trade and its for-| be that if the activities of the mad 
eign business, if the curve is|men of Europe and the Orient 
maintained, will establish an all-|can be kept circumscribed, prog- 
time high. Many industries are|ress and prosperity are indicated | 
operating at or above their boom| for Canada by practically all the | 
time levels. | criteria. 

Arthur B. Purvis, Montreal, | Distinguished guests of honor| 
president of Canadian Industries, | were present at the pre- -banquet | 
Ltd., of the Dunlop Co. of Canada, | reception given by Col. R. S. Mc-| 
ete., who is chairman of the na-|Laughlin, president of General | 
tional employment commission, | Motors of Canada and vice-presi- | 
was among the many prominent/| dent of General Motors, Inc.; and_| 
out-of-town visitors at the show.|the reception of the president of | 
He stated that such unemploy-| the Canadian Automobile Cham-| 
ment as continues in Canada is| ber of Commerce, C. W. Church- 
confined to unemployables and_/|ill, of Windsor, vice-president of | 
some _ unskilled labor. He added | the Chrysler Corp. of Canada, Ltd. 











| 





‘| 


| R. Marino, 


| 
| 


AMERICAN BANTAM during the Chicago show played host to a 
large group of newspapermen at the Congress Hotel. Bantam 
officials in the top picture are, left to right, A. C. Olander, general 
sales manager; R. S. Evans, president, and Frank Fenn, assistant to 
the president. Bottom, the press reps mill around and talk things 


over. 





HIGHLY SUCCESSFUL CANADIAN National Motor Show was characterized by enthusiasm and 
exceptionally optimistic spirits. Top, before the crowds began to trickle in, is the General Motors 


section of the show. 


Bottom, Studebaker and Dodge exhibit in the foreground as throngs gather 


before Chrysler’s open pennenntndh a feature of the show. 


Sales, Crowds Hit | 
All-Time High at 


Youngstown Show 


YOUNGSTOWN, O.— Youngs- 
|town’s fourth annual automobile | 
| show, the best in history, ended | 
Sunday night at Stambaugh audi- | 
torium with attendance for the | 
week in excess of 30,000, officials | 
of the Mahoning County Automo- | 
tive Assn., sponsors, announced. | 


The spacious ballroom and lob- 
bies were filled with 55 models of 
various makes. An _ eight -act 
vaudeville bill, headed by Roscoe | 
Ates, stuttering screen comedian, | 
and Freddie Carlone’s band, was 
presented twice daily during the} 
show. Several accessory firms had | 
displays. 


Exhibitors reported in excess of | 
| 100 new cars were sold during the | 


week from the floor, a new all- 
time record for local show sales. 

James S. Taylor, 
the Mahoning County Assn. was | 
| Seneral manager of the show. He} 

was aided by E. Clyde Woods; A. 
Tod Slowen, 
Heindel, E. D. Hopper and H. J. 
| Couchie. 


| Motor Death ia : 


°37 Leads ’36 by 761 | 


WASHINGTON.—Deaths caused 
by motor vehicles in 127 major 
cities during the past week totaled 


| 223, or 12 more than in the cor- 
| responding week of last year, ac- 
cording to 


the bureau of the 


census. 

Fatal accidents in the 127 cities 
during the first 43 weeks of 1937 
totaled 7,830, compared with 7,069 
for 1936, an increase of 11 per 
cent. 


New Quarters 


secretary of 


| 
D. A.| 





JACKSONVILLE, Fla.—The Mc- 
Quay-Norris Mfg. Co. now occupies 
a large warehouse at 220 E. 14th 
St. here. 


SOCIETY TURNED OUT enmasse for the annual banquet of the 
Canadian National Show at Toronto Tuesday evening. The group 
in the upper picture includes members of the vice-regal party, 
including Lt. Gov. and Mrs. Bruce, who were guests of C. W. 
Churchill, president of the Canadian Automobile Chamber of Com- 
merce. The second group, left to right, are: C. W. Churchill, vice- 
president Chrysler of Canada and president of the CACC; R. S. Mc- 
Laughlin, president GM of Canada; W. R. Campbell, president Ford 
of Canada. Lower group, left to right, W. E. McGraw, chief engi- 
neer Chrysler of Canada and chairman Canadian Section SAE; H. T. 
Woolson, executive engineer Chrysler, president Society of Automo- 
tive Engineers; Kenneth C. Crittenden, vice-president Chrysler 
Canada; W. Ledyard Mitchell, vice-president Chrysler; Jno. D. Mans- 
field, president Chrysler of Canada and Chris Sinsabaugh, editor, 
Automotive Daily News. 
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Finance Men Urge Sane Poli 


” 


eccteannisntn ean 


ONE OF THE HIGHLIGHTS of show week in Chicago was a 
testimonial dinner for W. E. Holler, Chevrolet’s general sales man- 
ager. More than 700 dealers were among those who attended. Top, 
left to right, Holler; B. Clements, Mankato, Minn., dealer, and George 
Clayton, president, Chicago Chevrolet dealer club. Second from top, 
left to right, J. A. Finney, resident comptroller, Great Lakes region; 
H. L. Harrison, Davenport, Ia., Chevrolet Dealer’s Assn., and R. C. 
Watson, Davenport zone manager. Third from top, left to right, 
W. G. Power, national director of direct mass selling department; 
George Bobb, Columbus, and R. K. White, Campbell-Ewald. Fourth 
from top, left to right, A. F. Pate, new assistant director of mass 
selling department, and L. H. Averill, Columbia, S. C., zone manager. 
Bottom, left to right, B. J. Brady, Chicago zone manager; George 
Clayton, and H. T. Ewald, Campbell-Ewald president. 


Washington Show Crowds 
Off, But Above Expectation 


Special to Automotive Daily News cipal reasons for the drop-off in 


WASHINGTON. — Although at- 


Coon is Elected 
Head of AFC at 
Chicago Session 


By MEL ADAMS 
staff Correspondent, ADN 
CHICAGO. If finance com- 
panies follow sound policies in| 
matter of terms and credit risks, 


| they do not need to fear a reces- | 
| sion in business or rise in auto-| 


mobile prices. 
| 
Such was the theme of a round- | 


| table discussion among members | 


nual 


. ‘ | 
of the American Finance Confer- 
ence featuring their fourth an- | 

° : | 
convention, which closed | 


| Thursday in the Palmer House. 


The convention was especially | 
timed to coincide with the Chi-| 
cago automobile show, with Wed- 
nesday evening devoted to a visit 
enmasse to the exposition. 


Talks on Coercion 

David B. Cassat, Dubuque, Ia., 
retiring president of the organi- 
zation, made a plea in his address 
for the right of automobile deal- 
ers to handle retail paper through 
finance companies of their own 
choosing. He devoted his talk to 
coercion and concluded with the 
statement that “coercion carried 
to its ultimate possibility will 
tend to react against not only the 
independent automobile merchant 
and the independent finance com- 
pany, but also the smaller auto- 
mobile manufacturer.” 


Discussing the business out- 
look, Clarence Landen, vice-presi- 
dent of the Securities Acceptance 
Co., Omaha, declared that any 
slack created in the industrial 
sections should be taken up 
through increased sales in the 
agricultural regions. 

Arthur W. Newton, vice-presi- 
dent of the First National Bank, | 
Chicago, covered the ramifica- 
tions of consumer credit in the 
automotive field by citing figures 
to show that, although the num- | 
ber of cars has increased since 
1929, the dollar volume of auto- | 


| mobile sales has decreased. 


| the 


“It is gratifying to note that on 
volume of purchases there 


| has been a marked lessening in 


| the 


| 
| 


new car 
one-third 


paper 
down 
not so 


amount of 
with less than 
payment and some, but 
great, improvement on the used | 
car paper,” said Newton. “It 
also interesting to note that since | 
Jan. 1, 1935, there has been not | 
only a smaller percentage of re- | 
possessions, but a smaller per- 
centage of loss of those repos- 
sessions.” 
Belittles Propaganda 

Henry H. Heimann, executive | 
manager of the National Assn. of | 
Credit Men, belittled the propa- | 
ganda of many “prophets of | 
gloom” to the effect that install- | 
ment selling is a danger to 
prosperity. 

“The recent moves to shorten 
terms and require heavier initial 
payments are sound and a credit 
to those who sponsored them,” 
added Heimann. “The public | 
should be shown the constructive 
influence of sound installment 
practices. The time is now at 
hand when standardization, based 
upon past experiences anda rea- 
sonable return for capital em- 
ployed, is highly in order.” 

A further plea for standardiza- 
tion was made by Dr. Nathan 
Isaacs, of Harvard University, 
who included in his recommenda- 
tions the need for preventing 
tampering with speedometers and 


is 


5 


cles at AFC Conclave 


> 


AT THE PONTIAC BREAKFAST of Cook County dealers at the 
Blackstone Hotel the opening day of the Chicago show, the organiza- 
tion got off to a flying show week start. Top, left to right: V. L. 
Murray, assistant general sales manager in charge of west; Hugo 
Wehmeier, general manager, Community Motors, Inc., Pontiac’s Cook 
County distributor; C. P. Simpson, general sales manager, and D. U. 
Bathrick, assistant general sales manager in charge of east. Second 
from top, a group of Pontiac dealers at the breakfast, and third from 
top, left to right, Wehmeier; Allen Wright, mid-west regional man- 
ager, and Bert Rogers, Pontiac factory traffic manager. Fourth from 
top, Detroit Police Superintendent Fred Frahm buys a new Pontiac 
at the Detroit show. Left to right, D. U. Bathrick; James Grier, zone 
manager; Frahm, and A. A. Klein, regional manager. Bottom, 


tendance at the Washington Auto- 
mobile Show was under last year’s 
mark, the decline was much less 
than had been anticipated. Ticket 
sales, according to preliminary 
figures, exceeded pre-show esti- 
mates by 20 per cent, and exhibi- 
tors are expected to receive a divi- 
dend of 90 per cent. 

An inadequate location, poor 
parking facilities and a Hallowe’en 
opening night, are cited by R. J. 
Murphy, manager, Washington 
Automotive Trade Assn., as prin- 


attendance, 

“Almost all of the loss in atten- | 
dance and revenue, however, may | 
be laid to the Hallowe’en open- 
ing,” Murphy said. “Hallowe’en in 


other forms of+ misrepresentation. 


Senator Alben W. Barkley, of 
| Kentucky, discussing ‘“Govern- 
Washington is a night somewhat | ment and Monopoly, declared 
like Mardi Gras in New Orleans.” that the government's idea = to 

Th . San rut step in only as a last resort in its 
ane e 8 wr A = oe excee = | efforts to control business in gen- 
h — s by abou per cent,| cra] in line with the enforcing of 
© said. anti-trust provisions. 

“A Word in Edgewise,” a regular Elected to the presidency of 
feature by George M. Slocum, offers the conference for the coming 
a unique viewpoint from the motor| year was Owen L. Coon, president 


world. of the General Finance Corp., 


Frahm is signed up by Gee Walker, popular Tiger outfielder, who is 


talking Pontiac at the shows. 


Detroit and Chicago, and of the 
Motor Acceptance Corp., Evans- 
ton, Ill. J. F. Hudson, president 
of Interstate Securities Co., Inc., 
Kansas City, and G. A. Pivirotto, 
president of Automobile Finance 
Co., Pittsburgh, were chosen vice- 
presidents. 

J. W. R. Tennant, secretary- 
treasurer of Tennant Finance 


| 

Corp., Chicago, was_ re-elected 
secretary-treasurer of the confer- 
ence, and Fred V. Chew was re- 
turned to the office of executive 
vice-president. 

Coon urged self-regulation as 
the means of avoiding state con- 
trol, and predicted that finance 
companies will have the foresight 
to prevent the latter eventually. 
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% Fe word in 


By GEORGE M. SLOCUM 


NROUTE to San Antonio via 
American Airlines, to attend 
the 10th district convention of the 
Advertising Federation of Amer- 
ica, of which he is president, 
George M. Slocum, publisher of 
Automotive Daily News has wired 
his reports on conversations with 
businessmen from all available 
telegraph points. Mr. Slocum’s 
first stop was at the Chicago 
show. From there he took off for 
Oklahoma City, with a brief sit- 
down at St. Louis, thence to Dal- 
las, Fort Worth and San Antonio. 
Most of Mr. Slocum’s material 
was written aboard ship and filed 
at the nearest airport. It is in- 
teresting to note how closely busi- 
may keep in touch with 
current events these days on 
journeys that only a few years 
ago would have put them out of 
touch for weeks.—EbD. NOTE. 


Chris Sinsabaugh, Editor George M. Slocum, Publisher | 
B. B. Crighton, Business Manager; Wm. C. Callahan, Managing Editor; Bernard J. | 
Wemhoff, Associate Editor; Jack Weed, Editor Trailer Trade Section; Edward 
Kruspak, Eastern Advertising Manager; Willard Cotton, Western Ad- 
vertising Manager; Colin M. Selph, Special Representative. 


RESIDENT CORRESPONDENTS 


WALL STREET—C. J. Alexander SAN FRANCISCO—Leon J. 
CHICAGO—Mel Adams Al Waddell 

ATLANTA, GA.—J. H. Reed KANSAS CITY, MO.—H. H. James 
MINNEAPOLIS—George Smedal LOS ANGELES—Larry Barnard 
AKRON, O.—A. L. James DALLAS, TEX.—J. A. Webb 
WASHINGTON, D. C.—William Ullman SEATTLE, WASH.—D. M. Trepp 


Subscription: ONE YEAR $6, TWO YEARS $10, for United States and Canada, 

also Mexico, Cuba and Panama. To other countries, one year $9.00. Single 

copies 10c. Advertising Rates: See Standard Rate and Data, or write for rate card. 
No Free List! 


Pinkson and 


Entered as second-class matter Post Office, Detroit, under Act of March 3, 1879. 
Copyright 1937, Slocum Publishing Co. Printed in U.S.A. 


nessmen 


One sacred pledge we make our friends here 
and now. This publication, God willing and 80 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value.—(ADN 6-10-1933) 


Chicago 
(By Wire) 
Al Faeh, Harry 
Hollingshead and 
the Chicago dealers 
Assn. have proved 
they can do _ it 
again, This year’s show at the In- 
ternational Coliseum is bigger and 
better than last. The big arena 
which seats some 10,000 specta- 
tors has been transformed into a 
gigantic theatre in which is pro- 
duced a spectacle which would 
make the great Ziegfeld envious. 
The new cars are given a setting 
of color, music, furs and glorified 
girls which they richly deserve. 
Last year’s record-breaking at- 
tendance records have not yet 
been broken, but the 20,000 others 
who were there with me last 
night agreed that any more would 
have been too many for comfort. 
Al Reeves handed Al Faeh a fine 
orchid in my presence and con- 
fided to me that Faeh has again 
demonstrated he is a master show- 
man. 


HEADIN’ 
SOUTH 
AGAIN 


13TH YEAR 
MRL: 
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Regurgitate Your Gloom 


JDERHAPS, because there is usually more good news 
available than bad, we never sate our appetites for 
gloom and thus become gloom gluttons gobbling avidly 
the gush of the “see danger boys.” During the past few 
weeks there have been dire predictions as to what will 
happen to the automobile industry. 

As Al Smith would say, let’s look at the record. Let’s 
see what has been happening while these gloom mongers 
were gloating: General Motors sales to consumers by 
dealer in September were 88,564 against 85,201 last year. 
GM sales to consumers in October were 107,216 against 
44,274 in October last year. A recession in reverse. 

Attendance at the Chicago show may be down 2,000 to 
4,000 from 1936 but—sales at retail were reported as the 
week closed at $4,000,000, at wholesale $6,000,000—and 
it is expected that $5,000,000 in retail sales is still avail-|j.., air Line “Lone Star” flag 
able among the prospects listed. Look bad, eh? |ship which leaves for Texas and 

Added to this is the statement made by W. C. Cowling | Los Angeles an hour later. Some- 
in Chicago who said: “We feel that we have every reason | 42¥; little taxi planes will tak you 
to expect a good year in 1938. Does anyone here think) ¢rom your hotel to the airport in 
the Ford Motor Co. would go forward with a $40,000,000 10 minutes. As we enter the new, 
expansion program if it did not think business wand | Sue-geece Seaee ene See See 
warrant it?” aye Pompey . Be 

Albert Kahn, who has built 19 per cent of the industrial a ee ee 
buildings in this country, says that at the close of 1934) feet above the Mississippi a few 
we were behind $970,000,000 in industrial building. Only | minutes later. Most of the pas- 
half that demand has been filled to date. + eg ig log Ho ongenc. 

On page one of this issue is a recap of expansion pro-| vention which almost crowded the 
grams which indicates that $100,000,000 has been | St See hee Se & one oer 
propriated by the automotive industry during the current |. ° about eae onaaah 
year and much of this is still to be spent. yesterday. Already folks look more 

Perhaps a few shots of optimistic news will serve as a|contented. If the market were 
good emetic to help us regurgitate the gloom we have ee Sor a —— 
swallowed in the past few weeks. spring, on the airport donated by 
|local boosters to proud memory 
of Will Rogers and Amelia Ear- 


| hart. Both have gone on. 
2 <4 


La 
Oklahoma City 
(By Wire) 


YOU MUST LEAVE the Palmer 
House at 7:30 to take the Amer- 


* * 





Chicago Showmanship 

OXF visit to the Chicago show will convince even the 
most skeptical that a combination of fine cars, fine 
clothes and beautiful women is needed to lift automobile | 
displays out of the category of business exhibits and place 
them on the plane of instructive entertainment. Done 
with finesse a show of this type can attract more people 
and center interest on new cars in a way that unobtru- 
sively creates a desire to buy in the mind of the show-goer. 
Automobile shows in our estimation are too valuable a 
medium for stirring public interest in new cars to be per- 
mitted to pass on as old-fashioned, merely because we let 
them become old-fashioned. Some years ago vanity cases 
in cars were considered unnecessary and freakish. The 
automobile was a man’s vehicle and special trimmings 
were unwanted. Shows in those days, too, could survive| ys; 1 am told a carload of beef 
and attract interest without trimmings. But the fashions/on the hoof will buy more pounds 
in cars have changed to meet the new demands. The/|°f, automobiles today than ever 
fashion in shows must change to do justice to the new | Pood ‘for eee fee 
fashioned cars. |motor man will be sorry either, 
We believe that Al Faeh and his Chicago sponsors have | not if Brother Ward’s dire pre- 
set an excellent style. We sincerely hope that in years to|dictions which T read coming 
° : own are based on more than a 

come they will have to step lively to keep abreast of the | .i;mise. 
others in the country. | San Antonio was aglitter with 


San Antonio 
(By Wire) 


OKLAHOMA CITY, with the 
famous oil derrick on the lawn 
of the governor’s mansion, looks 
prosperous and busy from the air. 
An oil man tells me that the oil 
consumption of the world could be 
supplied by lifting the quotas on 
the wells within a 500-mile area 
down here. We change to the Ban- 
liff-Lockheed at Dallas and stop 
at Fort Worth for more passen- 
gers heading south. Great stock 
yards, with white faced cattle 
worth almost their weight in gold 
these days, spread broadly below 





Grant Park, a block} 


ing on southern fried chicken 5,000 | 
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Motordom Musters Its Armistice Minions 


In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Work of Art 


Again may I congratulate you; 
American | 


on your Album of 
| Passenger Cars for this year. It 


| certainly is a work of art. I have} 
|gone through it from cover to| 


you have done a 
swell job. -W. L. HUGHSON, 
president, Wm. L. Hughson Co., 
|San Francisco, Calif. 


cover and 


| Jitters? 

It is difficult either to account 
| for or justify the jitteriness which 
has lately gripped the business 
men of this country. We have al- 
ways been of the opinion that the 
volume of industrial building con- 
| struction was a good barometer of 
|the immediate future, because 
| manufacturers expand their plants 
|only as they see the need for it. 
| Judging from the volume of fac- 
tory building during the first six 
|months of this year, one can be- 
lieve that the recent pause in 
| business is but a lull before a 
more substantial prosperity than 


current recovery. 

It cannot be claimed that there 
|}has been over-expansion of pro- 
duction capacity. A survey made 
toward the end of 1934, to deter- 
mine the need for new factories, 
disclosed that at that time the 
country was behind in industrial 
construction to an extent conser- 
vatively estimated at $970,000,000. 
Less than half of this has been 
built. 


We 
overly bold 





do not wish to appear 
in our prognostica- 
tion; but we feel that we can 
fairly well follow that which 
transpires in industrial construc- 
tion inasmuch as our office has 
been responsible for the design of 
19 per cent of the total built in 
this country during this period, 


lights and neons when we arrived. 
Tomorrow we will mingle with the 
advertising federation men of the 
southwest and learn much more 
from them than they can hope to 
from us.—G.M.S. 


has been recorded thus far in the| 


| based on figures of the Brookmire 
| Economic Service. 

And the following figures seem 
to us most significant: 19 per cent 
|of the work was due to obsoles- 
cence; 56 per cent was due to 
business expansion, 25 per cent 
was due to development of new 
products. 

These figures disclose no cause 
|for any attack of jitteriness.— 
Moritz Kahn, Albert Kahn, Inc., 
Detroit. 


Encomium 

I have been unable to come to 
your country for the last year and 
in consequence have not met one 
of my friends who usually “gets 
me” to sign a cheque and a sub- 
scription order. 

It may be some satisfaction to 
you to know that without your 
|paper arriving here as it used to 
do, I have missed much. Some- 
times—-mind you I say some times 
—I smiled and enjoyed the say- 
ings of Chris Sinsabaugh, and al- 
| ways I appreciated the first-hand 
information which ADN supplied 
me. 

I hate to confess it but without 
your sheet and the news it gave 
me, I have been pretty miserable 
from an information point of 
view, as owing to my many visits 
to your country (I have been over 
30 times) my English friends in 
the trade often come to me for 
the latest from “God’s Own Coun- 
try,” and between ourselves I used 
to get that “latest” from ADN. 

Yesterday there was an argu- 
ment about some American latest 
licensing car statistics between 
some Birmingham friends of mine, 
and one says, “I’ll ring up Fred 
Baker, he’ll know.” Time back I 
did know, because I looked it up 
in ADN and that query yesterday 
has prompted me not to put off 
my order to you any longer, so 
that when asked again I shall 
know because I shall look up 
ADN to tell me. 

Subscription 12 months. Cheque 
on receipt of bill—Fred W. Baker, 
president, Fred W. Baker, Old- 
/ swinford, Stourbridge, England. 
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ALL OVER AMERICA PEOPLE ARE FOLLOWING THIS ADVICE: 


De Soto Dealers Profit From Campaign 
Stressing Dealers’ Good Reputation 


E SOTO DEALERS are being backed by the most unique 

advertising and merchandising campaign ever run by an 
automobile manufacturer ...a campaign that not only sells a 
GREAT CAR, but sells the DE SOTO DEALER as “a fine 
man to do business with.” 


De Soto Dealers are already cashing in on the effectiveness of 


this campaign . . . all over America people are following this 
good advice: ‘*See Your DeSoto Dealer for a Great Car, 
Fine Service and a Square Deal.” 


De Soto Dealers have a triple-profit opportunity with 
(1) De Soto, which is now priced just above the lowest; 
(2) Plymouth, whose sales have shown a steady increase for 
nine consecutive years; and (3) Plymouth Commercial Cars. 
Get complete details. Write today! DE SOTO DIVISION 
OF CHRYSLER CORPORATION, Detroit, Michigan. 
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Petroleum Leaders Attack High Taxes, 


Diversion 


3.000 Delegates 
Attend Institutes’ 
Annual Session 


ecial t Daily Neu 
CHICAGO.—tThe oil industry 
|; went on record this week, with 
more aggressiveness than hereto- 
| fore, in joining with the automo- 
bile industry to fight the present 
|high taxes and_ diversion of 
| money collected from motorists. 
| The occasion was the annual 
|convention of the American Pe- 
| troleum Institute, which attract- 
|ed more than 3,000 delegates at 
| the Stevens hotel. 
It was evident from the tenor | 
| of a special committee report sub- | 
| mitted at the meetings that the} 
|fuel industry is concerned over | 
possibilities of diminishing both | 
the use and sale of motor vehicles 
unless taxes come down sharply. | 
United States department of 
commerce figures were cited to | 
show that although the average | 
motorist earns between $25 and 
| $30 a week, he has to pay $50 an- 
nually in automotive taxes upon} 
his car. In other words, the pe- 
troleum industry is calling atten- 
tion of legislators to the fact that 
high taxes on cars, gasoline, oil, 
tires, and accessories put a bur- 
den upon those least able to af- 
ford it. 
| “The petroleum industry is be- 
|ing taxed just as unfairly as its| 
| customers,” the report stated. 
| “Approximately $1 out of every $8 
| received by 182,652 federal, state, 
|and local taxing jurisdictions in| 
|the United States is contributed | 
| by or through the petroleum in-| 
| dustry. Fifteen years ago the oil | 


lutomott 


AMONG CHICAGO AND VISITING automobile editors attending 
the Buick press meeting held in connection with the Chicago Auto- 
mobile Show, Tuesday afternoon at the Drake Hotel, were: top row, 
left to right, Geo. Robbins, Chicago Journal of Commerce, Arthur 
Penticuff, Kansas City Journal-Post, Phil Hampson, Chicago Tri- 
bune, and Herbert D. Wilson, Chicago American; bottom row, Jas. J. 
MacMahon, the Drovers Journal; Rod M. Vandivert, Chicago Herald 
and Examiner, and Bob Beiser, Cincinnati Enquirer. Fourth in the 
bottom row at the right is Thos. H. Corpe, director of advertising 


and sales promotion of Buick. Second from top, left to right, C. E. | 


Dawson, president, GM Fleet Sales Corp.; A. H. Belfie, Buick Chicago 
zone manager; O. L. Waller, Buick’s assistant general sales manager. 
Bottom, left to right, R. J. Finnegan, Chicago Times, and Hugh H. 
Johnson, assistant advertising manager of Buick. 


ACCESSORIES 


TO THE FIRST 
MIi.LION FIRST 


THE NATIONAL GEOGRAPHIC MAGAZINE 


WASHINGTON, D. C. 


NET PAID CIRCULATION EXCEEDS 1,000,000 


industry was required to pay only 
|2 per cent of the national tax bill. 
Today the operations and prod- 
ucts of this one industry are 


| forced to contribute 12 per cent of | 


|all taxes paid in this country.” 
| Axtell J. Byles, 


of New York, | 


| president of the Institute and re-| 


elected to that office for the com- 


ing 12 months, further crystalized | 


|the complaint when he pointed 
out that while the 
reduced the cost of gasoline 50 
per cent in the past 15 years, the 
petroleum tax bill has risen 800 


per cent. 


George A. Hill jr., of Houston, 
Tex., vice-president of production 
for the organization, added the 
observation that “the gains re- 
| sulting from more efficient and 
economical operation have been 
| equaled or exceeded by the in- 
crease in the number and variety 
| of taxes; tax hunger eats up econ- 
| oOmy’s provender.” 
| If the alleged misuse of road 
funds was eliminated, it was 
stressed at the convention, the 
taxes on motorists could be re- 
duced $160,000,000 without handi- 
capping the nation’s road im- 
provement programs, and another 
$100,000,000 could be lopped off as 
a result of increased revenues 
from both registrations and gas- 
oline taxes. 


Cm nce 


Our Patrons en 
@ “Delightful to sleep on 


@ Original Designs 
and Styling. 


@ Superb Quality. 
atime lila: B 
S Mialyet-le-hi ala te 


OB iat hatte 


Our products tell ou 


leading Trailer Displays at the show. 


THE COMFORT CUSHION COMPANY 


5101 LORAINE 


@ My folks were really 


industry has} 


AMONG LEADING ATTRACTIONS at the Automobile shows 
| were Chrysler’s striking crown exhibit at Chicago and the Gulf “Fu- 
| ture City” exhibit at the Detroit show. Top, page girls at the Chicago 
show, statuesque Avis and Alice Beckford, choose the Chrysler Im- 
| perial sedan as a throne. Second from top, crowds seek free souvenir 
key rings given out by Chrysler, and bottom, D. S. Eddins, right, 
Plymouth president, and Inspector Fred W. Juergens, Detroit's traf- 


| fic director, discuss tomorrow’s traffic problems. 


senger cars are erroneous, it is 
pointed out by Plymouth officials. 

No change in Plymouth prices 
has been made since Oct. 22, 1937, 
when current prices were an- 
nounced to dealers, officials de- 
clared. 

The erroneous report is prob- 


DETROIT iii published jably due to the fact that Plymouth 
; announced tentative prices on Oct. 


this week that Plymouth division 18 and corrected prices on Oct. 22, 
of Chrysler Corp. had reduced |the corrected prices being $15 
iprices on its deluxe model pas-|jower on the deluxe line than the 
7 Re ar ae ——jtentative prices, it was asserted. 
Apparently news of the cor- 
récted prices did not reach the 
press until this week, officials 
said. 


Plymouth Price 
Reduction Report 
Held Erroneous! 


| 
' 


DELTA 


aga ee 
Vreeland 
Se He 
SUH CSA DRIER 
at 


Competent Enginecring 
Consistent Prices and 
CTP eerie tal oy 


Ua 


and they look splendid.” 


@ We want to congratulate 


you—very muchpleased.” 


thrilled with the cushions.” 
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DELTA ELECTRIC COMPANY 


DETROIT, MICHIGAN Dept. 900, Marion, ind. 





BEHIND THIS RADIATOR LIES 
THE GREATEST OPPORTUNITY OF 1938 


Absolutely Unprecedented is the 
advertising support being thrown be- 
hind these finest of 1938’s motor cars. 
Extensive magazine and newspaper 
space, billboard showings, and the 
freshest, most original full-hour radio 
hit on the air are all part of Packard’s 


Four New 1938 Motor Cars, graced with the world’s most famous radiator most aggressive promotional campaign. 


lines, have just been introduced to the public. They are the Packard Six, Eight, 
(formerly the 120), Super 8, and 12—greater Packards than ever. Together, they 
give you complete coverage of a// price fields... low, medium, high. And they 
give you an exclusive franchise... onthe on/y car that everyone wants to own. 


The Fastest-Growing Company 
in The Business! Available figures for 
1937 indicate 113% increase in Pack- 
ard units produced—an increase over 
’36 that’s better by 101% than that of 
the industry. And that increase is re- 


The Most Successful Name a Showroom Window Can Bear is that 
of Packard. We neither ask nor want anyone to come a-running for a Packard 
franchise at our suggestion of its desirability. Selling Packards is too important 
a matter for all concerned to be a venture started on impulse. We'd be happy, 


flected in the larger dollar volume that 
Packard dealers are averaging over 
all other dealers in the price range. 


however, to have a Packard man call at your convenience for a mutually 
enlightening discussion. Write Packard, Detroit to learn how you may share 
in the greatest opportunity of 1938. 


ASK THE MAN WHO OWNS ONE 
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in 


Features Outlined to SAE 


Members at Boston Meeting 


By JIM SULLIVAN 
Staff Correspondent, ADN 


BOSTON.—Motorists are getting 
more efficient, safer cars and 
there is added dollar value in the 
1938 cars, Dean 
Massachusetts Institute of Tech- 
nology engineering department, 
told members of New England 
section, Society of 
Engineers, at his annual 
of the present models. He de- 
clared that this year the car 
makers went about the work of 
improvements and refinements in 
an orderly manner and did a fine 
job. 

“Engineers improved on valves, 
pistons, engines, lubrication, cool-| 
ing, pumps, brakes, bodies, frames, | 
springs, vision and other units,” 
he said. “But the motorists do not 
realize it because all these things 
are out of sight. Yet they get the 
results in the way the cars ride| 
and handle. 


“It would not have been sensi- | 


review 


A. Fales of the} 





ble to scrap dies worth millions 
of dollars to try to make radical | 
changes this year. As eye appeal | 
is considered about 85 per cent of 
the sales value, and the 1937) 
bodies were excellent, there was 


A 


=~. On land or sea, or in 


_ © is 


fort in their travels. 
manufacturers recognize this fact, 
and realize that, on the highway, 


“first class” 


smooth sailing over all kinds of 


roads. That is why 


‘the air, Mr. and Mrs. 


America demand arm-chair com- 


transportation means 


no ‘o need to change the lines very 


much, The manufacturers decided | 
to let the motorists decide whether 


or not they wanted the new types 


|of gear shifting by making them 


& a 


ees Geer ey 


45% we 


optional equipment. People do not | _ 


realize the tremendous amount of 
experiments that are made at 
great cost to prove such devices 


Autematiun |? right. If the public decides it 


wants them, they will later be- 
come standard equipment. 


. . . | 
“This experimenting also covers 


other units. It is generally ac- 
cepted that mechanical improve- 
ments go along about five per cent 
a year. So when all the units are 
grouped in betterments it makes 
a large total. This means that the 
service on cars is less 
| means much to owners in these 
| days of excessive motor taxes.” 


Dean Fales then outlined what 
had been done to make the mech- 
anism better, taking each unit in 
turn. He predicted that more cars 


“Independent wheel springing is 
growing all over the world,” Fales 
said. “Many ask about its use on 
all four wheels. Indications here 
are that we need ¢ one > axle at least | 
shasta 


2 | Pa 
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Automotive ing, 


patented Delco 


Hydraulic Shock Absorbers are im- 


portant sales assets on most of 


today’s automobiles. 


There 


is a 


Delco Shock Absorber designed to 


DELCO 


which | 





to hold the car on the road. That 
does not mean we shall not have 


More experimentation will be 
needed to get final approval by 
| the manufacturers.” 

“There is no question but what 
the makers are safety-conscious. 
Today cars are built so mechani- 
cal failures are negligible.” 


| 








Inertia Control, 


Wheel Suspension. 
Division, General Motors Corpora- 
tion, Dayton, Ohio. 


meet the requirements of every type 
of springing and assembly: Single 
Acting, Double Acting, Direct Act- 


and special 


applications for cars with Individual 


Delco Products 


@ 
| 


twill have the coil springs in the | it on all four wheels in the future. | 


rear instead of leaves next year. | 


WA TRAVEL : 


| winter driving,” 





HYDRAULIC SHOCK ABSORBERS 


38 Cars Praised by M.LT. Dean 


FOR WINTER DRIVING 


NASH ~ 


RYETTE 


; Pe Ng 


CHICAGO IN NOVEMBER it is, despite the summer attire. Flower stylist, Mrs. Bert Schiller Mac- 
Donald pins orchids on Jean Milash as the young lady and her driver embark on a Chicago show week 
demonstration of Nash’s conditioned air system for winter driving. 


Nash’s Conditioned- Air 
Demonstrated with Orchids 


By MEL ADAMS 
Staff Correspondent, ADN 


CHICAGO.—With the collabo- 
ration of Chicago florists, Harry 
T. Hollingshead, president of 
Nash Sales, Inc., distributor for 
Nash in this area, this week was 
graphically demonstrating to 
automobile show visitors that 
conditioned-air for winter driv- 
ing, one of Nash’s 1938 features, 
“provides an atmosphere within 
the car that protects the most 
delicate flower.” 

Topped by a huge sign pro- 
claiming that it is the “world’s 
first car with conditioned-air for 
an ivory-colored 
Nash Ambassador eight sedan 
was driven over Chicago’s main 
thoroughfares and parked near 
the main entrance to the Inter- 
national Amphitheatre. 

Lounging in the rear seat of the 
sedan was Jean Milash, Chicago 
society girl, garbed in a sheer 
evening gown and wearing a huge | 
cluster of orchids. Driver of the| 
car was Hal Cooper, former} 





Hollywood movie man, wearing a 
white suit and a straw hat. 
For night driving and display, ' 


the demonstrator was brilliantly 
lighted both inside and out by 


| means of a special power plant 


installed in the trunk compart- 
ment. 

The spectacular orchid corsage 
worn by Miss Milash was designed 
by Mrs. Bert Schiller McDonald, 
stylist of the Florists’ Telegraph 
Delivery Assn. 

“Before the advent of condi- 
tioned-air,” Mrs. McDonald 
pointed out, “it was almost in- 
variably necessary for the woman 
journeying by automobile to the 
theatre or other evening affair to 
carry her flowers in the box in 
which they came, so as to guard 
them from chilling drafts. 

“Now, however, a2 woman can 


| carefully pin on her flowers be- 


fore she leaves her home,” said 
the stylist, “for, not only does the 
conditioned atmosphere protect 
the most delicate blooms, but the 
constant temperature and absence 
of drafts within the car make it 
unnecessary for her to wear an 
evening wrap, which might crush 
the petals.” 


ENJOYrut ROMANCE 
OF THE TROPICS 
IN THE FAMOUS 


wh 


DINE - DANCE - ROMANCE 


N YOUR NEXT TRIP to New York, be sure to visit ‘the 
famous Hawaiian Room . . . Manhattan’s most unique din- 
ing and dancing rendezvous. A romantic setting, authentic in 
every detail. Here you will see a tropical hurricane with light- 
ning and thunder that has “taken the town by storm.” Dancing 
nightly to Hawaiian music with native songs and dances for 


your entertainment. 


A New Spirit of Personalized Service... 


The Hotel Lexington has 
long been the favorite of 
experienced travelers, but 
these and many others now 
find here a new spirit of per- 
sonalized service. You also will 


HOTEL LEXINGTON, 


LEXINGTON AVE, AT 48th ST.. 


J 


oT 


find your stay more pleas- 
ant. 801 cheery rooms, 
each with full length mir- 
rors, circulating ice wae 
radio and combination tub 

and showers. Rates from $3.50 


we 


NEW YORK 


Charles E. Rochester. Managing Director 





__SAY NASH DEALERS 


WHY TRY TO DEMON- 
STRATE IN THIS COLD 
WEATHER? THERE’S NO 
MONEY IN THIS BUSI- 


a 
TURNED 
DOWN 
AGAIN! 


Why gothrough another lean 


WHAT’S THAT, MRS. 
SMITH? TOO COLD 
TO DEMONSTRATE? 
NOT FOR US! OUR 
CARS ARE AS WARM 
AS YOUR HOME! I’LL 
BE RIGHT OVER! 


LISTEN! | SOLD 
MISTER JONES 
...YOU KNOW 
HE NEVER BUYS 
HIS CAR TIL MAY! 


winter, when you can get this 


Nash Conditioned Air 
Turns A Cold Wave Into A 
Land Office Business Now 


WHO SAYS IT’S tough to sell cars in Winter? 
Those old days of sitting around the radiator 
waiting for Spring are over! 
Something has happened—the biggest, most dra- 
matic selling feature that’s come in years. 
Conditioned Air is here! Exclusive with Nash! 
Now ... with Conditioned Air... you can add 
four juicy money-making months to your sales year. 
The proof is that Nash dealers right now are lin- 
ing up the greatest demonstration drive in Nash 
history. They're praying for cold and snow. The 
more the better, for the cold and snow that freezes 
up their competition is money in their pockets. 
Imagine being able to take a prospect out in zero 
weather and show him that he can drive in his shirt 
sleeves and keep 70° warm inside... no icy drafts, 
no window-steaming ... that he can smoke to his 
heart’s content and breathe only clean, fresh, filtered 
air forced evenly through the whole car. 


JUST SOLD ANOTHER, 
BOYS! THAT CONDITIONED 
AIR DEMONSTRATION 
KNOCKED ‘EM RIGHT 
OVER! I'M PRAYING 
FOR BAD WEATHER 
EVERY DAY! 


CONDITIONED AIR will add four juicy money-making months to your sales year! 


Look at all the other new Nash features you can 
demonstrate in Winter. 

A new sealed-type engine that starts right off at 
zero... gives 10% more power, 12% greater gas 
mileage. 

A new, perfected vacuum gear-shift that does away 
with another curse of Winter driving—gears that 
stick when the grease gets cold. 


Eighty-three new features in all — demonstratable 
features that have made Nash the really mew car in 
the whole field. 

Why struggle through another lean Winter? Get 
in with Conditioned Air while it’s hot. Get May-time 
profits right now! 

Don’t delay. Wire C. H. Bliss, V. P. and Director 
of Sales, Kenosha, Wisconsin. 


ONLY THE GREAT INDEPENDENT OFFERS YOU ALL THESE ! 


A GREAT PRODUCT... result of concentrated effort 
... independent research... independent pricing. 
* STRONG RESOURCES . . . Nash stands fourth in 
financial resources among all American auto- 
mobile companies. 
* A GREAT NAME .. . for 22 years identified with 


only fine, quality-built cars. 


* PROTECTION . . . full, unhampered opportunities 
for growth in protected territories. 

* NO REGIMENTATION . . . to a remarkable degree, 
Nash dealers are left free to operate. 

% FULL ADVERTISING SUPPORT . . . for 1938, the 
greatest and most extensive sales and promotion 
campaign in Nash history. 


ae a 


Nash LaFayette —117-inch wheelbase 
Nash Ambassador 6—121-inch wheelbase 
Nash Ambassador 8 —125-inch wheelbase 
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Automotive Dollars Say 


City’s Future is Bright €- 


(Continued from Page 1) 


and steel rolling mills. Last week 
U. S. Steel subsidiaries got Ford 
orders for 47,000 tons of steel, 
costing around $2,350,000. 

While the full extent of Chrys- 
ler expansion here has not been 
announced, the corporation has 
already started work on a $2,- 


500,000 development in the north- | 


east suburbs, and has tentative 
plans laid for eight other projects 
in the Detroit area, the survey 
said. 

“The outstanding General Mo- 


tors project here is the new $1,-| 


500,000 diesel plant,” the survey 
said. “The $1,000,000 Experimental 


Truitt is Named 
Sales Manager 


At Willys Export 


TOLEDO.—Appointment of J. 
W. Truitt as sales manager of the 
Willys Export Corp., is announced 
by Ralph J. Archer, vice-president 
and manager of this corporation, 
which handles foreign distribution 
of Willys passenger cars and 
trucks. 

Truitt succeeds the late L. B. 
Dickie, under whom he once 
served as assistant sales man- 
ager. Truitt first joined the Willys 
Export in 1916 and remained with 
the corporation until 1933. 

Having contacted distributors 
in foreign markets for several 
years, Truitt’s return will be wel- 
comed by distributors in 61 for- 
eign countries where Willys cars 
and trucks are now being dis- 
tributed. 

Truitt, who assumed his new 
duties immediately, returns to 
Willys export activities at a time 
when export volume is on a rapid 
upward trend, Archer said. 


Moves Headquarters 

FINDLAY, O—John F. Schaefer, 
president of Master Tire & Rubber 
Corp., announces that the concern’s 
general headquarters will be moved 
here from Akron. Schaefer, former 
secretary of the company, was ele- 
vated to the presidency recently, 
succeeding R. P. Bremer, of Phila- 

delphia. 


| body parts. 


| plant of the Dixie Refining Co. is | 
| another down-river development.” | 





equipment. 


Building for the corporation was 
completed early this year. 
“Packard is completing its 
four-year expansion estimated to 
have cost $29,000,000. Briggs re- 
cently purchased 74 acres to con- 
struct a plant to manufacture 
Land, building and 
equipment will cost $3,000,000. 
Other Briggs expansions 
on Conners avenue near the Hud- 
son Motor plant. 
“The new plant 


of Bowen 


& 


RE 


center | 


Products Corp. is now in opera-| @ 


tion at Ecorse. When the Great | 
Lakes Steel Corp. plant is com- 
pleted, capacity will be in- 
creased to 1,400,000 tons of fin- 
ished steel annually. The new 


A newcomer to the city is| 
is building a $1,000,000 plant at | 
Riverview. 

This expansion, coupled 
Michigan workers’ estimated $2,- 
000,000,000 payroll this year, an 
increase of about 30 per cent 
over last year, is the motor 
capital’s answer to the question | 


“Whither Detroit?” 


Wright Named 
Graham Sales 
Head in East 


DETROIT.—Appointment of 
Walter F. Wright, active in the 
automotive industry in various 
executive capacities since 1911, as 
eastern sales manager for| 
Graham-Paige Motors Corp., is| 
announced by F. R. Valpey, vice- 
president and general sales man- 
ager of the company. 

At the same time Valpey re- 
vealed the appointment of Ferdi- | 
nand M. Brown as New York 
sales manager, in charge of 
wholesale operations in the metro- 
politan area. 


The automobile is a “soda water” 
plant! Two of the exhaust products, 
water and carbon dioxide, if cooled 
and mixed would make soda water. 


| 


| 


a 


io 


Detroit Plants Expanding at $100,000,000 Clip 


_ 1s | KELLER AND COUZENS GOT TOTEM POLES and potatoes from Alaska, as Dodge’s good will 
Firestone Steel Products, which | truck, blazing a trail from Ketchikan, Alaska, to New York, arrived in Detroit. Left to right, W. T. 
Walsh, Dodge truck publicity man; K. T. Keller, Chrysler president; Al Radero, driver of the truck; 


rapher. 


ADN Production 
Estimate 


Although car 
and truck pro- 
duction in the 
120,00 U. S. and Can- 
ada 

units 
week 


125,00( 


115,006 for the 


ending 
Nov. 13, up 
slightly over 
the previous 
week’s 88,086, 
the week’s to- 
tal is consider- 
ably under the 
109,400 turned 
out a year ago. 
The _ discrep- 
ancy is mostly 
accounted for 
by Ford’s de- 
lay in 
into volume 


pPproduc- 
tion, which is 


95,000— 


expected with- | 


in the next two 
weeks. Other 
makers, mean- 
while, continue 
at a steady 
pace and out- 
put is likely to 
zoom upwards 


55,000— 


50,000— 


in the near fu- | 


ture. 


Attendance Off 


At Buffalo But 


Dealers Cheerful 


Special to Automotive Daily News 

BUFFALO.—Attendance at the 
36th annual Buffalo automobile 
show ran about 10 per cent below 


|last year and sales likewise were 


| 


THE NATIONAL GEOGRAPHIC MAGAZINE 
WASHINGTON, D. C. 


NET PAID CIRCULATION EXCEEDS 


1,000,000 


| attendance total. 


not quite up to the 1936 level. 
However, dealers were con- 
siderably pleased with the results 
in view of unfavorable circum- 
stances surrounding the _ show. 
Extremely bad weather cut at- 
tendance severely on 
night affecting the entire week’s 
The show opened 
last Saturday and closes this Sat- 
urday. 
Dealers that large 
prevented 
deals 
in 


reported 

stocks of used cars 
|}them from making many 
| which would have resulted 


sales 


| 

|} “Fourth Dimension,” a _ regular 
| feature of ADN, presents a digest of 
‘automotive advertising news. 


hit 89,968 | 


getting | 


Monday | 


with | L. C. Hughes-Hallett, British consul; Detroit’s mayor, Frank Couzens, and John Cates, Chrysler photog- 


Dodge Truck Completes 


Long Haul From Alaska 


NEW YORK. After traveling 
1621 miles under a variety of 
weather conditions and over many 
types of roads, the Dodge Good- 
will truck arrived last Saturday 
at the New York Produce Ex- 
change with the first load of 
Matanuska, Alaska, potatoes ever 
transported by highway from the 
far-north country. 

Total elapsed time from Ket-| 
chikan, Alaska, to New York was | 
188 hours (12 days four | 
hours), while total actual road 
driving time 129 hours and 
35 minutes. 


less 


was 


truck 
cities 


Enroute’ the stopped 
briefly in large tender 
goodwill greetings to mayors and 
of local chambers of 
commerce. Each was presented 
potatoes from the Matanuska 
farming colony, salmon and sea 
food from Ketchikan and Alaskan | 
}souvenirs from civic organiza- 
tions of the far north. 

The trip was sponsored 
Dodge in co-operation with the 
Alaskan territorial chamber of | 
commerce, the Ketchikan chamber 
of commerce and Mayor J. A. Tal- 
bot, of Ketchikan. It was super- 
vised by Joseph D. Burke, direc- 
tor of truck sales, Dodge division 
of Chrysler Corp. 

Purpose of the trip was to in-| 
| dicate the closeness of Alaska to | 
|the United States by motor ve-| 
lhicle and to give impetus to| 
| projected plans for the building 
|of an international highway from | 
Fairbanks, Alaska, to Seattle, 
passing through the Yukon terri- | 
tory and British Columbia. 

Difficulties experienced on this | 
| first truck trip would be elimi-| 
/nated and would bring Alaska at 
least two days closer to the 
United States, should that high- 
way be built, it is expected. 

From Ketchikan the truck was 
| taken on a boat across Dixon 

Entrance to Prince Rupert, B.C., 
the most northerly Canadian sea- 
port on the Pacific ocean. 

The truck next traversed roads 
of northern British Columbia for 
a distance of nearly 1,000 miles 
| before reaching Vancouver, B.C., 
|passing through Prince Rupert, 
Terrace, Prince George, Quesnal, 
|150 Mile House, Chache Creek, 
| Soda Creek, Kamloops and Chilli- 
| wack. 

The route across the United | 
States included Seattle, Salt Lake 
City, Omaha, Des Moines, Daven- 
| port, Chicago, South Bend, Fort | 
Wayne, Pittsburgh, and Harris- | 
| burg to New York. From here ij 
| proceeded via Philadelphia, Balt:- | 


to 


secretaries 


by | 


| 


Johnstown, 
Cleveland 


more, Washington, 
Youngstown, Akron, 
and Toledo to Detroit. 

Distance over the 
by the truck was 
miles and included 
roads and weather’ conditions. 
Distance to Seattle was _ 1,150 
miles and the driving time was 
32 hours and 35 minutes, accord- 
ing to Al Radero, driver of the 
goodwill truck. Last year Radero 
drove the Dodge _ three-nation 
truck from Mexico City to Ot- 
tawa, Canada. 


taken 
4,621 
of 


route 
nearly 
all types 


The average low-priced car costs 
about 2le a pound, less than a pound 


of butter or sirloin steak. 


ivr. 138A 


REDUCES 
WEIGHT... 


OF AUTO MACHINE TOOLS 


Marvelous are the machine tools 
responsible for the low cost and 
high quality of your own car. 
For example, there is the 44- 
spindle automatic indexing ma- 
chine by Kingsbury Machine 
Tool Corp., Keene, New Hamp- 
shire. It’s almost human. Drills, 
reams, taps, and grooves the 
work, automatically, within very 
close limits. Most interesting 
feature is a large indexing table 
which holds the work pieces and 
moves them around under the 
various cutting tools. Because 
the casting is of intricate de- 
sign with many thin sections, it 
was found desirable to make it 
of Nickel Cast Iron containing 
11%4 per cent Nickel. This ma- 
terial produces a uniform struc- 
ture with freedom from chilled 
edges. Weight must be held as 
low as possible due to the speed 
with which the table must start 
and stop. The strength and 
rigidity of Nickel Cast Irons 
make it possible 
to reduce weight 
to the very 
minimum. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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Seattle Dealers Hail Used Car Appraisal Bureau 


Vote Continuance of Plan 
After 11-Months’ Operation 


Special to Automotive Daily News 

SEATTLE. — Unanimously en- 
dorsing the Seattle used car ap- 
praisal bureau, the Seattle Auto- 
mobile Dealers’ Assn. celebrated 
the 11th month of the bureau’s 
successful operation at a dinner 
in the Washington Athletic Club 
last week. 

Seattle remains as the only 
major city along the west coast 
which still retains the plan that 
had been tried out in San Fran- 
cisco, Oakland and Los Angeles. 
At the celebration Seattle dealers 
also went on record wholeheart- 
edly for the bureau’s continuance. 

Original rules and regulations 
as adopted in the other cities have 
been modified and revised by the 
Seattle group. Inquiries continue 
to come almost weekly from dif- 
ferent parts of the country, from 
dealers and associations who 
wonder how Seattle is putting it 
over. 

S. S. Sayres, president of the 
Seattle dealers’ association, was 
in charge of the celebration meet- 
ing, which had _ representation 
from every dealership in the city. 
Although the bureau is now op- 


Campbell Named 
Head of Sales 


At Marmon Co. | 


INDIANAPOLIS.—Appointment 
of C. Alfred Campbell as general 
sales director is announced by 

Bert Dingley, 
vice-president of 
the Marmon- 
Herrington Co. 
Campbell has 
been associated 


with several) 


leading com- 
panies in the 
automotive in- 
dustry, specializ- 
ing in commer- 
cial and indus- 
trial transporta- 
tion units. 

The Marmon-Herrington com- 
pany recently announced that it 
had purchased the entire plant 
and machinery of Duesenburg Mo- 
tors, Inc., located in Indianapolis. 
The property consists of two 
large modern factory buildings, 
and a i16-acre tract of ground, 
providing ample facilities for fur- 
ther business expansion. The com- 
pany expects to be in full produc- 
tion at the new plant on Dec. 1. 

In addition to its regular line 
of heavy duty all-wheel-drive 
trucks and track-laying tractors, 
the company converts standard 
Ford passenger cars, commercial 
vehicles and trucks into all-wheel- 
drive units, according to Dingley, 
and new 1938 models are just now 
being announced. 


Club Urges Motorists 
To Observe Regulations 


HARRISBURG, Pa. (UTPS).— 
A strict observance of all city 
traffic regulations to promote 
safety has been urged by the 
Keystone Motor Club after a sur- 
vey showing that scores of motor- 
ists including operators of state- 
owned cars and even city police 
motorcycles are disregarding 
“stop” signs at dangerous inter- 
sections. 

Passing of “stop” signs was 
found to be the most violated reg- 
ulation in the two-week survey 
conducted at the direction of 
Charles R. Dyer, manager of the 
Harrisburg division of the club. 


Revenue Gains 


JACKSON, Miss.— Auditor Carl 


Craig reports that revenue from the 
sale of automobile, bus and truck 
tags totaled $2,016,295 for the first 
nine months of this year, repre- 
senting an increase of 19.76 per 
cent over receipts for the entire 
year of 1936. 





| erative throughout King county, 


only Seattle dealers were at the 
dinner meeting. 
William Short, manager of the 


bureau, has been on the job the; 


past five or six months. 


At the meeting one important 
modification was decided upon. 
The bureau will compute each 
month the over-allowances made 
by dealers, with the Northwest 
used car manual as the guide. 
The manual lists the average 
selling prices of the various cars 
and models. 

Then each month the three 
dealers, whose over - allowances 
are the highest, will be so ad- 
vised, and a strict educational 
campaign put on to bring the 


AUTOMOTIVE MANUFAC- 
TURERS build in Hyatt Roller 
Bearings with the utmost secu- 
rity. They know Hyatt Roller 
Bearings protect vital working 
parts against shocks, wear and 
misalignment. Years of success- 
ful experience have proved to 
them that these dependable 
bearings help extend equipment 
life and assure smoother, quiet- 


er, and more efficient operation 


with less care. 


> 


| 
average down closer to where it | 


|} should be. 
| present are 





Over -allowances at 


per car. 
Carl Heussy 
meeting on the 1% 
cise tax on automobiles, which 
replaces the personal property 


addressed the 


tax. It means a reduction of car | 


taxes of one-third, he said. 

The excise tax on valuation of 
the car will be collected when 
individual license plates are is- 
sued, so there will be no extra 
cost in collections. Heussy also 
explained the safety standards 
being adopted by the state depart- 
ment of industry and labor to 
provide proper ventilation, sani- 
tary and general working condi- 
tions in automotive repair shops. 
These were generally approved, 
as now amended, following a 
series of public hearings. 

Annual meeting of the Seattle | 
association will be held Dec. 9. 


running about $70 


per cent ex-| 


Special to Automotive Daily News 
TRENTON, N. J.—Possibility 
}of further highway fund diver- 
| Sion in New Jersey this year was 
dimmed this week when legisla- 
tive leaders indicated the unem- 


tracked when the state 
ture reconvenes Nov. 15. 

Although municipal officials 
are seeking an additional $3,000,- 
| 000 state appropriation for relief 
financing, legislative leaders have 
indicated their belief the relief 
problem can hold over until 1938, 
when another protracted struggle 
over the diversion issues appears 
certain. While it is impossible at 
ithis time to accurately predict 





Thus has Hyatt protection — 
the result of correct bearing 
design, sound application, and 


precision manufacture by Hyatt 
engineers and craftsmen—gen- 


erously contributed to auto- 
motive progress since the be- 
ginning of the industry. Is there 
any further way we may serve 
you? Hyatt Bearings Division, 
General Motors Corporation, 


P. O. Box 476, 


Newark, New 


ersey and Detroit, Michigan. 
y & 


ployment relief issue will be side- | 
legisla- | 


13 


Anti-Diverstonteta Aided 
By N. J. Election Results 


| what course 1938 relief financing 
will take, the recent election re- 
sults definitely strengthened the 
| anti-diversion forces in the legis- 
lature. 

Outspoken against further di- 
version this year, as well as re- 
sort to diversion of motorists’ tax 
receipts next year, is Senate Ma- 
jority Leader Charles E. Loizeaux, 
Republican of Union, who is 
slated to become senate president 
here next year. Long a diversion 
opponent, Loizeaux in a state- 
ment this week declared consid- 
eration of further diversion at 
the Nov. 15 session would be 
“most undesirable.” 
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EXTRA LARGE TRUNK! Holds the spare tire and wheel as well as all your 
baggage. No luggage inside the car! The interior of the trunk is illumi- 
nated, and a low set handle provides easy access. Graham’s trunk is no 
“‘after-thought’’—its contours blend smoothly with the body lines. 


THERE’S NO HUMP in the Graham rear floor because of the hypoid drive 
gear,-which lowers the drive shaft and makes the floor tunnel unneces- 
sary. Graham’s extra-wide seats—57 inches—insure comfort for three 


persons—plenty of legroom. 
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GRAHAM DEALERS REPORT UNPRECEDENTED PUBLIC INTEREST. 


DON’T WAIT... 


HERE’S YOUR CHANCE TO CASH IN ON A REAL 


MONEY-MAKER! GET WITH THE LINE THAT’S THE OUTSTANDING 
STYLE HIT OF THE YEAR. WIRE COLLECT FOR FRANCHISE FACTS 
ON GRAHAM TODAY! 


Graham scores again! Fresh from its 
triumphs at the New York show, the 
exciting new Graham for 1938 is packing 
’em in at Chicago. Opening day crowds 
said, “It’s the best looking car in the 
show—regardless of price!’’ And show 
orders are mounting as dealers report 
unprecedented public interest. 

Chicagoans—and all Americans—are 
going for Graham. They like its distinc- 
tive new styling that sets it apart from 
all others in a year when most cars look 
“‘warmed over.”” They like the 120-inch 
wheelbase, the luxurious “‘bigness’’ of 
Graham. 


Performance Plus Economy! 
They like Graham’s tremendous perform- 
ance story—the 90 horsepower engine in 
the Graham SPECIAL, the 116 horse- 
power engine in the Graham SUPER- 
CHARGERS. They like the instant re- 
sponse at any speed, the enormous capac- 
ity of reserve power. 

They like Graham’s sensational econ- 
omy story—the Official U. S. Economy 
Championship record—23.95 miles on a 
gallon of gasoline! They’re tired of hear- 
ing economy “‘claims’”—Graham gives 
them proof—a record set in actual com- 
petition under A. A. A. sanction! 


Styled for Safety! 

They like Graham’s safety! They appre- 
ciate the oversize hydraulic brakes, the 
all steel bodies, the safety glass all around, 
the lower center of gravity. They know 
how much Graham is doing to build a 
safe car... the score of unique new safety 
features that only Graham gives. 

AND THEY LIKE GRAHAM’S 
PRICE! Who wouldn’t? For this big 
aristocratic automobile actually costs just 


a little more than the lowest-priced cars! 


Easy to Sell! 

No other car is so easy to sell! No other 
car gives a dealer so much to talk about! 
New wide Safety Doors! New Safety-Step 
running boards! New hidden hinges! New 
hypoid drive gear—eliminates floor tun- 
nel! The sensational Graham Automatic 
Overdrive Transmission—for extra econ- 
omy! The new Vacuumatic Gear Shift— 
shift gears with a finger! Both these fea- 
tures are optional on every car! 


Profit on Every Car! 
No wonder Graham dealers are happy! 
They’ve got the hot line for ’38! That 
means plenty of volume. And the liberal 
Graham franchise insures you a PROF- 
ITABLE VOLUME—for you make a 
GOOD PROFIT on every car. 

See these cars for yourself. Then take 
stock of your own situation. Are you 
actually making money on your present 
line? It’s no good having a “national 
leader’’—if it isn’t a line that makes 
money for you! This is the big money 
year on Graham! Get all the facts! Send 
this telegram, COLLECT, to F. R. 
VALPEY, Vice-President and General 
Sales Manager, Graham-Paige Motors 
Corp., Detroit. “I'M INTERESTED. 
SEND FRANCHISE FACTS.”’ Sign 
your name, your address. Do it today! 


OPPORTUNITY FOR SALESMEN 
AND WHOLESALE REPRESENTATIVES! 


The public wants the car, dealers want the fran- 
chise. A real opportunity exists for both retail 
salesmen and Wholesale Representatives. Act 
now. And you salesmen who’ve outgrown your 
present opportunity, now is the time to START 
THAT DEALERSHIP YOU'VE WANTED. 
Get facts on the Graham franchise now. 


TITITML MEL MOLT IT LAT 
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Trailer Exhibitors Elated Over Sales at Chicago 


Featured Displays, Attention 
Double Last Year’s Sales 


Special to Automotive Daily News 
CHICAGO.—The Chicago auto-| 


room is available 
hibit, and the manufacturers have 


mobile show winds up today with| outdone themselves in point of 


trailer exhibitors elated over the | 


displaying to advantage. They| 


attention given their displays and feature particularly sturdiness of | 


the buying interest shown. 

Aside from the location of the 
trailer section in the north wing 
off one of the main entrances, the 
show marked the participation of 
trailer coaches in the featured 
central arena revues each after- 
moon and evening. 

Parked to the right of the stage 
at each performance was a dif- 
ferent make of trailer, the occu- 
pants of which are introduced by 
the announcer as “The Joneses, a 
typical American family who have 
arrived in their trailer and are 
our guests at this performance.” 

As the announcement is made, 
out stepped the Joneses—father, 
mother, daughter and small child 
--to take their place in a box 
around the ringside. Also de- 
scribed briefly is the trailer being 
shown. 

The trailer section itself is a 
picturesque affair, with a picnic 
grove as the setting. Plenty of 


|construction and appropriateness 


of equipment through frames, cut- 


aways and sides removed to re-| 
|islative committee, 


veal the interiors. 

Exhibitors interviewed report 
doubled sales over a year ago, 
with some orders specifying de- 
livery next spring and others call- 
ing for immediate delivery for 
trips southward this winter. 

In addition to actual sales made, 
a large prospect list was built up 
by Chicago dealers and distribu- 
tors, they reported to Charles W. 
Glaser, manager of the trailer 
section and the man who origi- 
nated the idea of combining an 
automobile and trailer show two 
years ago. 

Here for the show were trailer 
distributors from as far west as 
Denver and Salt Lake City. The 
record, however, was set by J. E. 
Moore, of Christ Church, New 
Zealand, who reached here after 
a 12,000-mile trip and signed up 


HESE coach trailer manufacturers use 
Electric Brakes—not only because they 
want the best—but also because their own 
dealers can install the control* on any car in a 
few minutes’ time without sending it out for 


a “major operation.” 


Aerocar Co, of Detroit 
Aircraft Mechanics, Inc. 
Akron Trailer Coach Co. 
Alma Trailer Co. 

American Body & Equip. Co. 
American Coach & Body Co. 
Anderson Coach Co. 

Auto Cruiser Co. of America 
Batavia Body Co. 

Beach Motors, Ltd. 

Berwick Lumbe- & Sup. Co. 
Cambridge Trailer Co. 
Canada Carriage & Body Co. 
Canadian Top & Body Co. 
Alex Christie & Co. 

Covered Wagon Co. 

Curtiss Aerocar Co. 

Elcar Coach Co. 
Fitz-Gibbon & Crisp 

Foust Trailer Co. 

General Body Co. 

Glider Trailer Co. 

Harlan Trailer Co. 

Harris Caravan Trailer Co. 
Hayes Body Co. 

Indian Trailer Co. 

Integ Corp. 

Jd. B. Judkins Co. 

Kozy Coach Co. 

Kauneel Coach Co. 
Lagerquist Auto Co. 


Lenawee Trailer Co. 

Mar-Winn Coach Co. 

Masterbilt Trailer Co. 

Novi Products Co. 

Oaks Coach Trailer Co. 

Ozark Corp. 

Palace Travel Coach Corp. 

Prairie Schooner Co. 

Pullman Caravans, Inc. 

Raymond Products Co. 

Roycraft Coach Co. 

Royal Wilhelm Furniture Co. 

San Antonio Body Co. 

Songster Wagon & Body Wks. 

Schult Trailers, Inc. 

Split Coach Co. 

Stimmels Au-Tow Trailer Co. 

Steuben Cruiser Co. 

Stone Engineering Lab. 

Sunflower Trailer Works 

Tally-Ho Coach Co. 

Texas Auto Trailer Co. 

Trailcar Co. 

Trav-L-Coach Co. 

Trav-L-Rite Trailer Corp. 

Trotwood Trailers, Inc. 

True, B. C., Trailer & Equip. 
Co. 

U. S. Club Car Trailer Co. 

Viking Trailer Coach Oo. 

York-Hoover Body Corp. 


*Included in factory price of trailer with brakes. 


WARNER ELECTRIC BRAKE MFG. CO. 
BELOIT, WISCONSIN 


Factory Representative—3087 W. Grand Bivd. 
DETROIT, MICHIGAN 


wannen Glélide BRAKES 


The Only Power Brakes Designed Expressly for Trailers 


for each ex-| 








to represent the Schult line at the 
show. Also attracting much at- 
tention were the Misses Esme 
Park of Glasgow, Scotland, and 
Malvina Bolus, of London, Eng- 


|land, who lingered most of the 
week in the course of a 16,000-| 
|mile trip which started in Balti- 
more last May and will shortly | 


wind up in New York. They are 
traveling in an auto cruiser. 


James L. Brown of Covered 
Wagon, chairman of the Trailer 
Coach Manufacturers’ Assn.’s leg- 
took advan- 
tage of his show week visit to ap- 
pear before a Chicago City coun- 
cil meeting and oppose in open 
hearing an ordinance which would 
restrict the stay of trailers within 
the city limits. 


Special Speed Limits 
May Be Set in Conn. 


HARTFORD, Conn.—Proposals 
for a lower speed limit for night 
driving and a special speed limit, 
below that allowed passenger cars, 
for trucks and buses, are being 
considered by the Connecticut 
highway safety commission. 

Recommendations on these 
points will be adopted soon by the 
commission and referred to the 
state traffic commission, which 
has authority to establish speed 
limits throughout the state. 


Connecticut’s present over-all 
speed limit is 50 miles an hour, 
applicable at all hours of the day 
or night and to all types of ve- 
hicles. Some stretches of trunk 
line highway are zoned for lower 
speeds according to local traffic 


conditions and other factors. 


Your customers get extra 
comfort, extra beauty, ex- 
tra quality. “TRAIL 

EST” gives them ail 
these advanced features: 
Triple - Strength Construc- 
tion; Costlier Cotton Felt; 
Richer, More Durable 
Cover Fabrics; Genuine L. 
A. Young Sprin s; New 
1938 Styling. TRA 
EREST” cushions = 
their shape without sag. 
All these benefits, and 
more, at new low prices 
that save you money! 


| trailer 





Proposals to Ban Trailers 


Are Killed in Jacksonville 


Special to Automotive Daily News 
JACKSONVILLE, Fila. 
proposed city ordinances to ban 
camps in Jacksonville 
were voted down Oct. 25 by the 
laws and rules committee of the 

city council. 


citizens protest against the meas- 


Two} 


to see was the observance of 
public health regulations, and the 
restrictions of such camps to 
prescribed zones. 


Several other citizens made up 
a delegation which voiced protest 


| against the proposed ordinances. 
After hearing a group of local | . is 


ures, the committee voted to re-| 


ject them both. Its action, they 


said, was based on the belief that | 


trailer camps now are being oper- 
ated efficiently and sanitarily. 


H. J. Pound, Thirteenth Ward 
councilman in whose district most 
of the trailer camps are located, 
said that he was absolutely in 
favor of them. He said the man- 
ner in which the camps were be- 
ing operated here reflect credit 


upon the city and upon those who 


own them. 


Pound said that a present ordi- | 


mance governing public health 
conditions in trailer camps is be- 
ing observed by the operators and 
is being enforced by the city 
health department. 

J. G. Rawls, former Duval 
county commissioner, said that 
there is an increasing public 
travel in trailers and that if 
Jacksonville banned trailers it 
would lose a good share of the 
tourist business. 

Another councilman, W. A. 
Lowry, said *he had no objection 
to the camps and all he wanted 


“TRAILEREST” STUDIO COUCHES AND CUSHIONS 
HELP YOU SELL MORE TRAILERS ...... 


Fig. |'\—Deep bedding box. 


Fig. 2—Spring that cushions rest on. 
Write NOW for Prices and Illustrated Information 


MICHIGAN BEDDING CoO. 


Trailer Division, Department A 


FOR 
Trailer 





DeLuxe Model No. K-3 





1232 Orleans St., Detroit, Mich. 


‘Tailor Made | 


THE 
Trade’’ 


Space requirement—2% cu. 
ft. or 9x16x27 in. 


Heating capacity—2,000 cu. 
ft. to 75° in zero weather. 
Keeps your corners cozy. 


Clean, safe, sturdy. De- 
signed to give service. 


Air taken from outside. 
Baffled to retain heat. 


* 
Rist Price 


292 


F.0.B. Flint 


RADIANT CIRCULATOR 
CONVERSION UNITS FOR COAL STOVES 
$8.50 F. @. B. Fiint 


Write for Circular 


SALES OIL BURNER CORP. 


1810 N. SAGINAW ST. 


FLINT, MICHIGAN 





No one appeared to champion 
the two measures, one to ban 
trailer camps outright within the 
city limits, and the other to do 
the same thing by changing zon- 
ing law provisions. 


Portland’s Show 
Is Canceled by 
Picketing Threat 


PORTLAND, Ore. — Portland's 
1937 automobile show scheduled 
for Nov. 14 to 21, has been can- 
celed, according to a formal 
statement issued by Catlin Wol- 
fard, president of the Automobile 
Dealers’ Assn. 

“Threats of labor difficulties in- 
volving picketing of the show, 
which would make it difficult if 
not impossible to present enter- 
tainment and seriously interfere 
with exhibitors, have forced spon- 
sors to cancel the show.” 

The Portland show has for 
many years been the Northwest’s 
major automotive classic. 


Portland’s shows have been 


| costing in the past years about 


$20,000, the greater part of which 
is spent for labor, including mu- 
sicians and other entertainers. 

The refusal of certain key men 
in the various labor organizations 
to guarantee positively that the 
show would not be picketed, it is 
believed would result in consid- 
erable loss to the dealer body, in 
addition to that suffered to other 
merchants. 


The automobile industry in 1936 
ranked first in the use of steel, using 
20.3 per cent of the output. 


AImazing 


La Vide aaa ile 
CONTROLS SIDE SWAY - BOUNCE - 
a Se 


Only a SIMPLEX 
gives you all 6 of 
these advantages. 


Easily and quickly installed! 

Original auto equipment not disturbed! 

Full auto spring action retained—alwaysi 
Large rubber bumper gives SILENT 
CUSHIONED contact! 

No interference with normal car ride when 
trailer is detached! 


6. Absolutely noiseless! 


WHY YOU NEED A SIMPLEX 


When you attach a trailer to your car, the load 
on the rear springs is increased 300 to 800 
pounds. With soft springing of the modern 
motor car this extra load causes several objection- 
able results such as excessive deflection of the 
rear of the car, sidesway, bounce, and hard 
battering of the car springs on rough roads. 


WRITE FOR FREE LITERATURE. 


SIMPLEX MANUFACTURING CC. 


19049 W.WARREN AVE, 
DETROIT - AIC HIGAN 
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Sept. Automotive Exports Rise 81% Over 1936 


Motor Shipments Valued 220%, om, 499) gp Louis Show to Harbor 


tember, 1936. The Union of 
At $24, 260, 418 tor Month ion, Comin ond leaden. tose Most Exhibits in History 


; the first-ranking foreign outlets 
Special to Automotive Datly News | American manufacture continued for passenger vehicles of Ameri- L 
WASHINGTON. — Automotive through September, although the can manufacture during the ST. LOUIS (UTPS). The larg- the automobile displays in the 
products exported from the|total value of the automotive ex-| month, the official records show. est number of automotive ex-/| west exhibition hall, and more 
United States in September of | port trade for that month was the| gales abroad of automotive | Dibits ever assembled for the! than 30 exhibits of trucks, trail- 
this year were valued at $24,260,- | lowest recorded for any month in| trucks totaled 15,161 units, valued local event will be presented ers, equipment and _ accessories 
418, compared with $13,295,700 in| the current year because of the} g+¢ $9,935,484, in September of this | When the gist annual St. Louis | are to share space in this main 
September, 1936, an increase of | reduced activity in manufacturing | year compared with 6,352 units automobile show opens Sunday, | givision, 
81 per cent, according to the| plants while preparing for the} \ajyued at $3,765,432, in September, in the Arena, according to Joseph In additi idee deine t 
automotive trade division of the | production of 1938 models, it w2s| 1936 with British India. Aus. |“ Schlecht, secretary-manager of ee 
U. S. bureau of foreign and do- | stated. toate Argentina Portugal and | the Greater St. Louis Automotive the Chicago show are to be 
mestic commerce, | Exports of automotive products | Venezuela, in the order named, | “88”. and manager of the show.| transported to St. Louis and - 
Demand in foreign countries| during the nine months of the/ranking as the best foreign auaieer 6f betas Wl te Gm 
for motor trucks and miscella-| current year were valued at| markets. over 0o manter Neate. 
neous automotive products. of | $262,174,270 compared with $182,- | Foreign sales of miscellaneous ; ; 
| 368,447 in the corresponding nine | ; : ‘ x ,| mittee having purchased parking , ‘ 
| months of 1936, an increase of maited Seatee te Menboner an | rights at the Arena, with 40 acres Adam K. Hodes 
assigned as room for about 9,000 FREMONT, O.—Adam K. Hodes, 


DuTeau Elected 43.7 per cent, according to com-| valued at $11,184,916 compared | #5S!sned as roc md , 
merce department records. with foreign sales in September, | ©2"S- This, it is anticipated, will| 62, president and treasurer of the 
*| greatly augment attendance. Hodes Zine Mfg. Co., died at his 


Head of Neb. | Foreign sales of passenger cars| 1936, recorded at $6,733,696, ac- home here Nov. 8. With Howard &. 


during September of this year| cording to the department of Twenty-three lines of American-| 7ink, he founded the present con- 
made automobiles will compose! cern as a partnership in 1917. : 





For the first time in recent 
| years free parking space is avail- 
able to visitors, the show com- 








totaled 5, 
Assn. as Ser units, valued at | commerce. 


Dealers’ 


OMAHA.— Al DuTeau, of the 
DuTeau Chevrolet Co., Lincoln, 


ELIE EEEEEET TE COLT 


INSIDE TRIM 


LCT) 


PIT 


go XM 
was elected president of the Ne-| } 
braska Automobile Dealers’ Assn. a nT HOW 
A. N. Benson, of Detroit, general | 
means available to protect inde- ‘ * 
acres re = | MEETS DEMANDS 
the independent merchant in other brick veneer home construction. Meets production require- 
is no longer able to protect his 4 OUTER PANEL 
: ZZZZZZZZZZ ZZZZB 39 Advantages 


. — =— ~s z ae rg TTI 
ednesday, an . J. Campbell, 
of Omaha, was chosen executive A 
vice-president, J. J. McCutcheon f 
of Omaha was re-elected executive 4 ; 
secretary and treasurer. ¢ —_ — oo 
manager of the National Automo- | 
bile Dealers’ Assn., who declared | 
that government regulation of the | 
even though this resort is dis- 
liked by automobile dealers. ’ = Re ee ; 
“The problems affecting the in- RS eT Te A iar tas Se 3 
dependent automobile dealer,” ; : 5 
HE sketch shows how easily Reflect-O-Cell installs to 
lines, arise from conditions over ments—gives salesmen real dynamite and satisfies all 
which he _ has little control. a cca ve 7 
Through the highly competitive It Gives y ou These 
own interest and the interest of | 
the public through good manage- 
ment.” REFLECT-O-CELL_PACK BUSE 
Another speaker was State En- REFLECTIVE SURFACE 
: \VavalaVav aval Avavavavavavalal, GREYHOUND is supplied 


Chief speaker of the day was 
automobile industry is the only| 
said Benson, “like those affecting TRAILERS provide trailer coaches with the thermal protection of 
system which has grown up, he 
gineer A. C. Tilley, of Lincoln, ad- ma pert ew By Ne sow 


ministrator of the new state law aVavavavavavalavavavavavavava' Cell packs (5 sealed layers) 


on dealers’ licenses. He urged co- Scigaeeaganeapesiinnenaianssinaaesumanamimnasassseesal giving insulating value which 
operation of all automobile deal- DI NDIAALPLSPAISA SALLY would require four inches e 
ers in the administration of Ne- REFLECTIVE SURFACE ed aaa a rice 


braska’s two new laws—the one sulating costs reduced — 
passengers really protected 


establishing a “little NRA” for 
from heat and cold. 


the dealers themselves, and an- SON RRES ION m 
other requiring annual inspection BO SSSI RRR RRS 1 EFFICIENCY 
of the mechanical equipment of INNER PANEL . 
motor vehicles. He called attention Reflect-O-Cell’s unique reflective-aircell construction (the Dewar 
principle of the thermos bottle) introduces scientific laboratory 

icati Thermal resistance 


“ye ” 
to the fact that the little NRA ‘ ‘ : insulation for general production applications. 
was drawn and introduced at the ¢ , meeting all specifications can be supplied better by the higher 
efficiencies available in any one of the Reflect-O-Cell insulating 


request of the dealers, and he de- nace 
combinations. 


clared that successful administra- - 
tion of both laws is dependent | : ; . 
upon dealers’ co-operation. >. PERMANENCE 

Deliberately designed to meet every recognized insulation hazard in 


automotive equipment, Reflect-O-Cell assures freedom from cracking, 
settling, disintegration, destructive moisture absorption and con- 


G raham Tractor taminating odors. It constantly provides insulation service with a 


permanence exceeding the panels themselves. 


Capture 's Trophy 3. WEIGHT 


Installed without supporting structure other than the primary vehicle 


DETROIT. — Graham-Paige | 
& OUTER PANEL members, Reflect-O-Cell limits added weight to only 18 or 20 


Motors Corp.’s new all- purpose eZ ey tegen eager ee cee pounds while delivering Superior thermal protection. Weight-saving 
farm tractor, recently introduced ESEST AERA Pere is money saving to builder and user alike. 


through Sears, Roebuck & Co., ° 
won the Imperial trophy in the REFLECT - O-CELL TRUCKS 4. APPLICATION 
recent international plowing 

ch at Fergus, Ont. Mor han : ms Its positive application with simple adaptability to every corner and 
oo . ea foll . . 55K r KP WP G PECIFICATIONS 0 rigid crevice of any construction, dust and lint-free handling—all make 
100, spectators ovowe e s c SO that only Reflect-O-Cell Reflect-O-Cell easier and safer to install. 
plowmen who competed this year ? would extiely both anwalace 
: ; . urer a customer—allow- 
in various events. Most im- ing quotations that get the 5. cos I 


portant of all the competitions en , contract and supplying insu- 
lation that guarantees safe Reflect-O-Cell saves all ways for everybody—low original cost—labor- 


during the four-day session 18 the delivery of food products. saving installation—lower license fees—increased load volume— 
open event for tractors, in which decreased spoilage—maximum insulation value. 

plowmen wishing to enter must a : 

have a first prize to their credit INNER PANEL 


in some lesser plowing contest. | 
YOUR INSULATING PROBLEM IS OUR BUSINESS “7 / 

|p ecamamemmamate WRITE FOR FREE ILLUSTRATED INFORMATION loday | 

Officialdom to Open eg 
Montreal Car Show Ct ; 
MONTREAL. — Official opening Bees gf trent =z 

of the Montreal Motor Show, Sat ja = *» ALUMINUM AIRCELL 
urday evening, Nov. 20, will be r _— 
presided over by the Lieutenant- : 3 a 4 U LL AT H O iN Cc O 
Governor of the Province, Honor- mae 


able E. L. Patenaude, and by His q ™ a Pearman CURTIS BLDG. DETROIT, MICH. 


Worship, the Mayor of Montreal, 
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A 


Pros and Cons Threshed | 
Out at Newark Meeting’ 


Special to Automotive Daily Neu 
NEWARK, N. J.—A 
discussion on the subject, 
Trailers vs. Six-Wheelers,” 
Wednesday night 
two-day Transportation and Main- 
tenance meetings of the Metro- 


spirited 


here 


politan Section, Society of Auto-| 


The Southern 
Philadelphia 


motive Engineers. 
New England and 
sections co-operated in the ses- 
sions, held in the Hotel 
Treat here as part of the week- 
long transportation jubilee 


“Semi- | 


concluded the | 


| facturer 


Robert | 


cen- | 


tering around the national motor | 


truck show and Newark automo- 


bile show. 
Principal speaker on the Semi- 


Trailer-Six-Wheeler topic was J.| , ; i ; 
| kept in service while trailers were 


G. Moxey, transportation engineer 
‘of the Sun Oil Co., who, 
those of the floor speakers also 
inclined to the opinion of a wider 


range of economic practicability | 


semi-trailer, left  six- 
wheelers unchallenged only 
rough-terrian hauling and in a 
“niche” between that of the four- 
wheel truck and the semi-trailer. 
He cited lower gross weight legis- 
lative limits on six-wheelers, the 


for the 


for comparatively larger engines, 
the present negligible importance 
of “jack knifing” 
smaller repair shop space taken 


with | 


in | 





in semi-trailers, | 


by tractors and an axiom that the | 


larger the vehicle the more eco- 


nomical the comparison between | 


operating cost and payload. 


| 
| 
| 
| 


Moxey’s paper was prefaced with | 


the that the subject 
was controversial, and that it was 
felt its airing, regardless of the 
divergent views brought to light, | 
would be of value to both manu- | 
and fleet operator. 

The for the six-wheeler 
was led by Clayton Farris, presi- 
dent of Trucktor Corp., Newark, 
who predicted early equalization | 
of gross weight limits between 
six-wheeler and semi-trailer; cited 
lower insurance rates on the 
former; dismissed wind resistance 
as unimportant up to 40 m.p.h. 
and granted that semi-trailers 
were unchallenged only in shuttle 
service where tractors could be | 


statement 


case 


being unloaded or standing by. 
The proposed national regula- | 
tion demanding a 4 per cent net 


jected into the discussion by its 
use by Moxey as a basis for sta- 
tistics. Retzlaff, of Fruehauf 
Trailer Co., attacked such a step 
and warned both truck manufac- 
turers and operators that its re- 
be 


ability factor at 20 m.p.h. was 
| 
| 


sults might provocative of 


wind resistance angle, their need | handing much that is now motor 


freight over to the railroads. He 
called for more scientific highway 
planning as the solution to the} 
problem sought to be overcome. 
He took up the statement of the 
evening’s paper that a truck can- 
not pull more than it can carry 
and asked that it be considered 
true for special service vehicles 


| and 


‘Semi-Trailers vs. Six-Wheelers’ Debated by SAE 


ARE PEOPLE INTERESTED in what’s under the hoods of 1938 automobiles? H. G. McCoy, Ford 


publicity man, believes they are. He backs his belief with photos like the above, 
cameraman who was instructed to find out some of the things that drew the 


taken by a candid 
attention of the show 


visitors. Left, boy in the act of raising the hood of a Lincoln-Zephyr. He wanted to know what was in 
there. Center, a large group gives the engine compartment of the Zephyr a thorough once-over, and 
right, husband and wife inspect the power plant under the hood of the deluxe Ford V-8. 


not necessarily true 


standard trucks. 
B. B. Bachman, 
of the Autocar Co., 
Moxey’s statement 
should be no “vs.” in the discus- 
sion of semi-trailers and_ six- 
wheelers, adding that the topic 


agreed with 
that there 


| could be more aptly described as | 


“Rigid Six-Wheelers Articu- 
lated Six-Wheelers.” 
the opinion that a wide field for 
both units existed and that more 


intelligent legislation and _in- 


Vs. 


| creased data assembled by opera- 


tors would define the fields more 
sharply. 

John F. Winchester, manager 
of the automotive department of 
| Standard Oil Co. of New Jersey, 
hit all present gross weight limits 


| and cited the capacity of present 


| roads and bridges. 


THE STANDARD THERMOSTAT 


Pistons and other engine parts are 
tighter fits today because of Sylphon 
Thermostats and Sylphon research. It 
is the uniform engine temperatures, 
maintained by Sylphon thermostatic 
regulation of cooling water circulation 
that makes these tighter fits practicable 
and today’s efficient engines possible. 


Sylphon Thermostats are simple, 
serviceable. 
standard thermostat of America’s 


dependable, 


. the 





leading automotive manufacturers. 


THE FULTON SYLPHON CO., KNOXVILLE, TENN. 


| Operation” 


He stated he 
saw no reason for a widespread 
move to larger engines, agreeing 
with Retzlaff that the small trac- 
tor and larger semi was 
nomically sound. 

Other floor speakers were Aus- 
tin M. Wolf, who said that pres- 
ent spacing between the rear 
axles on six-wheelers was suf- 
ficient for good division of road 
impact; and L. C. Josephs, vice- 
president of Mack Mfg. Co., who 
told of an increasing use of six- 
wheelers in milk hauling. 

The SAE meetings here, which 
were attended by more than 200, 
started Tuesday under the gen- 
eral chairmanship of T. L. Preble, 
of Tide Water Associated Oil Co. 
The session opened with a paper 
by Chris Bockius and John Bas- 
sett, of Raybestos - Manhattan, 
Inc., on “Brakes—Can They Take 
It?” delivered by Bockius. After 
tracing present-day brake prob- 
lems he asked that they be re- 
garded as not primarily a lining 
fault, but due to the existence of 
a “vibration zone” caused by the 
arbitrary combination of friction 
material and drum design and 
dimensions. 

Following Bockius, J. H. Middle- 
kamp, of Brooklyn Bus Corp., 
presented a paper on the “Preven- 
tion of Recurring Failures” in 
which he called attention to indi- 
vidual case histories of vehicles 
as one of the most important 
items in maintenarice. Final paper 
of the afternoon was “Fleet His- 
tory as a Guide to Maintenance,” 
presented by W. J. Cumming, 
Surface Transportation Corp., New 
York. Concluding his paper, Cum- 
ming asked for more special tools 
to service’ modern bus equipment. | 

“Truck Problems in Tunnel 
was presented to the 
Tuesday evening session by Bill- 
ings Wilson, assistant general 


| manager of the Port of New York 
| Authority. 
| the 


Wilson revealed that 
new Lincoln tunnel connect- | 
ing Weehawken, N. J., and New 
York City would bar diesel trucks, 


| and bar all trucks not capable of 


maintaining 20 m.p.h. on exit! 
grades. He indicated these truck 
restrictions would be removed 
when the second tube is finished 
late in 1940 or early in 1941. The | 
first tube, now completed, will be | 
opened Dec. 22. He said that the 
Lincoln roadway is six inches 


for 


chief engineer | 


He expressed | 


eco- | 


FOLLOWING A FORD-LINCOLN press breakfast at the Palmer 
House Monday, Ford executives toured the automobile show at the 


International Amphitheatre. 


Photo 


shows W. C. Cowling (center) 


sales director, with W. K. Edmunds (left) manager of the Chicago 
branch of the Ford Motor Co., and A. S. Hatch (right) in charge of 
Lincoln sales. At the Ford-Lincoln press breakfast Cowling declared 
the Ford Motor Co.’s current $40,000,000 expansion program was suf- 
ficient indication of the company’s faith in business prospects for 1938. 


wider than in the Holland tunnel 
and that its vertical clearance 
also is six inches greater. 

Wednesday afternoon’s session 
was opened by Joseph A. Anglada, 
New York consulting engineer, 
who spoke on “Development and 
Trend in Truck Design.” Anglada 
traced the history of all phases 
of commercial vehicles. Of the 
cab-over-engine and engine-under- 
hood rivalry he said: 

“It appears that manufacturers 
will continue to be required to 
furnish conventional type engine- 


SELL 


NEW CARS 


TO THE FIRST 


under-hood trucks as well as cab- 
over-engine trucks, six - wheel 
trucks and special delivery trucks. 
I do not believe that the C.O.E. 
vehicle will replace the conven- 
tional truck entirely, but believe 
the demand for the conventional 
truck will remain about 50 per 
cent of the output for a consider- 
able length of time to come.” 

Of six-wheelers in particular, 
he predicted that “the future for 
the six-wheel vehicle will bring 
technical developments which will 
favor its increasing use.” 


aL 


MILLION FIRST ) r 


THE 

DEVEL Ee 
GEOGRAPHIC 
MAGAZINE 


WASHINGTON, D.C. 


a 
ph 
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Stewart-W arner Acquiring 
Indianapolis | Marmon Plant 


th Dimension 


The News of Automotive Advertising 


By Pete Wembhoff 


Renewed | 
Nash (Geyer, Cornell & Newell) 
will b. r. “Prof. Quiz” programs | 
over CBS for another 13 weeks, 
through contract renewal effected | 

this week. 

Contract, covering a 61-station 
coast-to-coaster, becomes effective | 
Dec. 4. Half-hour show hits ozone | 
at 9 p.m. Saturday. 


Campaign 

Nation-wide list of newspapers, | 
magazines and trade papers will 
be used in a winter service drive 
inaugurated this week by Socony- | 
Vacuum Oil Co. (J. Stirling} 
Getchell, Inc.). Campaign is one | 
of largest in history of petroleum 
industry, according to Adrector 
Eben Griffiths. 

Drive’ll feature double-page 
two-color spreads in leading 
mags, and outdoor signs and 
special dealer displays will tie 
in with ads. 

Each dealer will keep a card 
file on the various services per- 
formed for motorist, a similar 
ecard being given motorist for his 
own records and another is tied 
under hood of car. Latter will 
serve as a double check for both 
motorist and dealer. 


Palm 


This week’s palm goes to Olds- 
mobile (D. P. Brother & Co.) 
for ingenuity in engineering a 
radio pick-up from its booth at 
Chicago automobile show, first 
time stunt has ever been pulled. 


Officials of Station WJJD, 
Chicago, gave Oldsmobile per- 
mish to air a broadcast from its 
booth between halves of a foot- 
ball game. Deal guaranteed 
that only generalities would be 
covered and that there’d be no 
outright commercial plugs. 


Safety 

More than 350 radio stations 
will carry a series of three broad- 
casts by American Road Builders’ 
Assn., calling for built-in safety 
for nation’s highways by use of 
modern engineering methods. 
Idea being to aid in cutting na- 
tion’s heavy accident toll. 

Meanwhile, in Florida, the 
Florida Safety Council is sponsor- 
ing free motion picture shows, 
advocating highway safety, 
which’ll be screened in virtually 
every Floridan city beginning 
Nov. 15. 


Business 

Nation’s Business current ad 
campaign, seeking to effect bet- 
ter understanding of business on 
part of average man, is winning 
commendations of trade associa- 
tion leaders. 

Campaign, praising work of 
trade associations and local cham- 
bers of commerce, undertakes to 
separate the “big” from “busi- 
ness” in public mind, and to 


Automotive 
On the Air 


(All Time, Eastern Standard) 

CHEVROLET—Sunday, 6:30 p.m., CBS 
“Komantic Rhythms.”’ 

CHRYSLER—Thursday. 9:00 p.m., CBS 
Major Bowes’ Amateur Hour. 

FORO—Tuesday, 9:00 p.m., CBS. 

“Watch the Fun Go By.’*—with Al Pearce 

Sunday. 9:00 p.m., CBS. 

Ford Sunday Evening Hour. 

GENERAL MOTORS—Sunday, 9:00 p. m., 
NBC (Blue). 
General Motors 

HUDSON—Wednesday, 7:15 o.m.. CBS 
“tabby Lobby.*’ 

NASH—Saturday, 9:00 p.m., CBS. 
‘Professor Quiz."’ 

PACK ARD—Tuesday, 9:30 p.m., 
**Ifollywood Mardi Gras.’’ 

PONTIAC—Monday, Wednesday, 
p.m., CBS. 

*‘News Through a Woman’s Eves.”’ 
Friday, 9:30 p.m., NBC (Red) 
“Varsity Show.’’ 


Concerts. 


NBC (Red). 


Friday, 2:00 


interpret 
actuality 


Striking 


business 


in terms 


Following several years’ prac- 


tice in devoting an entire 


roto 


section to Cleveland automobile 


show, 


Cleveland 


Plain Dealer 


this year stepped forward with 


a spiffy cover in colors. 
Insignia of various makes of 
cars were “flown” 
carried by a band, drummajored 
by Uncle Sam. 
cluded an inset salute to Cleve- 
show and 


land 
general. 


Chatter 


Collier’s show 
gest in mag’s history. 


ALERT ... ACCURATE ... AUTHORITATIVE 


issue Nov. 


manager, 
automobile 


Art work in- 
show 


industry in 


| 
e | 


CHICAGO. The Stewart- | t 
Warner Corp. is completing ne- 
gotiations for the purchase, 


| through a subsidiary, of Plant No. 


WITH A TAP of a finger on a 
from ribbons | key at NBC studios in Chicago, 
D. E. Ralston, Olds’ general sales 
formally 


the 


“Memphis. 


Travel magazine heventter will be 


known as Automobile & Trailer 


TYAVOL..« 10 Os 
formerly 
6 big- | clair Refining Co., 
. Trailer 


Joseph Cullen, 
staff engineer for Sin- 
named associ- 
ate editor of Chek-Chart.... 


IF YOU WANTA 


“NEW CA 


HE DIFFERENCE between a good 
“new car” market and a poor one is 
the difference in the ability to buy. The 
men who read Business Week repre- 
sent the most responsible business 
group in America— over 370,000 of 
them. Through their control of both 
family and business budgets, they hold 


the final word on the selection of a car. 


These men, leaders in their communi- 
ties,are rarely interested in second hand 
cars. This position at home is reflected 
in their company purchases — they buy 
new cars, new service fleets. As individ 
uals, 93.24% 
28.7% 


Own one or more Cats 
own two or more. If you've a 
new car to sell, or a new automotive 
product, sell it through Business Week. 
It reaches more influential buyers, per 
advertising dollar, than any other pub- 


lication! 


HERE IS THE AUTOMOTIVE 
MARKET THAT BUSINESS 
WEEK DELIVERS* 


Car Owners: 93.24% of Business Week sub- 
scribers own ome or more cars... 28.7% 


own two or more, 


New Cor Prospects: 31.2% of Business Week 
subscribers contemplate a new car purchase 
within a year. 


Truck Owners: 40% of Business Week sub- 
scribers are in companies which own an ay- 
erage of over 43 trucks per company. 


Company Cars: 40% of Business Week sub- 
scribers are executives of companies which op- 
erate an average of over 14 cars for sale use 


endent survey among 1018 


* From recent inde ; 
eek subscribers. 


typical Business 


” 


2 of the Marmon Motor Car Co. 
at Indianapolis. 

Through the purchase, Stewart- 
Warner acquires 22 acres of land 
and buildings, aggregating 539,- 
000 square feet of floor space. The 
sale was made by the liquidating 
trustees of the Marmon Co. 

In announcing the negotiations, 
J. E. Otis jr. 
Stewart-Warner, said: 

“It is our intention to transfer 
all refrigerator manufacturing 
operations from Chicago to our 
new plant in Indianapolis. Our 
Chicago plants have been running 


|at a practical maximum capacity, 


and, to meet an increasing de- 
mand and to carry out plans for 
new lines, we found that more 
space must be had in much less 


MARK 


president of | 


|employment in 


19 


time than it would take to find 


;& suitable site and build a fac- 


|tory. The Indianapolis plant is 
| ideally suited to our manufactur- 
| ing operations, is favorably lo- 
cated in relation to supplies of 
raw materials and to our mar- 
ets, and was acquired at a price 
far below the cost of erecting 
similar buildings today. 

Otis added that, while details 
of transferring the refrigerator 
manufacturing have not been 
worked out, most employes af- 
fected by the move will be offered 
Indianapolis or 
will, as far as_ practicable, be 
given work in the Chicago plants. 

Acquisiton of the Indianapolis 
property brings to five the num- 
ber of manufacturing plants of 
Stewart-Warner and_ subsidiary 
companies. More than 7,000 peo- 
ple are employed. 


a oe 
' 


es 


BUSINESS WEEK HAS IT! 


The Executive's Business Paper 


McGraw-Hill Publications ¢ 330 West 42nd Street, New York, N. Y. 
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Hearing Continued on Legality of Pa. Convoy Law 


Accident Figures Smaller 


With Conoys, Engineer Says 


Spec to Automoti Dail 
HARRISBURG, Pa. (UTPS). 
Hearing on the constitutionality 
of the law prohibiting the use of 
convoys where one of the trans- 
ported cars is placed over the cab 
of the truck operator, which was 
opened Monday before Judge 
Frank B. Wickersham in Dauphin 
county court and continued three 
days, will be resumed Dec. 2. 
Motor car convoy operators, 
granted preliminary injunctions 
in August to keep the secretary of 
revenue, the commissioner of the 
motor police and the attorney gen- 
eral from enforcing the amend- 
ment to the motor code, testified 
during the first two days of the 
trial. The state on Wednesday 
summoned into court highway de- 
partment experts, state motor po- 


licemen and citizens from various | 


sections of Pennsylvania in an ef- 
fort to prove that the operation of 
the convoys with one of the cars 
perched on top of the transport- 
ing truck is dangerous. 

Lynn Francis, of Detroit, de- 
velopment engineer of the Me- 
chanical Handling Systems, Inc., 
maker of the convoys, described 
the mechanical construction of the 
convoy trucks and trailers, and 
insisted that the low center of 
gravity in the convoy trucks and 
trailers make them a safe vehicle 


ok 


Ta 
FIRST M 


for the highways. He said the 
equipment was safer than general 
freight and other types of trucks. 

Accident figures are smaller 
with convoys than with other 
types of vehicles, it was testified 
by W. J. Simpson, Detroit, a 


safety engineer for five or six con- | 


voy operators having a fleet of 
500 convoys, 

Gilbert Nurick and Sterling G. 
MeNess, who represented the con- 


voy concerns, claimed that 


fecting inter-state convoy trans- 
portation, while Deputy Attorney 
General George W. Keitel argued 
that the act was designed as a 
safety measure for all persons us- 
ing the highways of Pennsylvania 
and that enforcement of the act 
would not result in confiscation as | 
the convoy concerns allege. 
Among other witnesses were} 
William Lawrence, Cleveland, di- 
rector of safety of the United 
States Trucking Lines, Inc.; Guy 
|S. Mordan, president of the M. & 
G. Convoy, Inc., Buffalo; John G. 
Reeser, Duncannon; Alfred A. 
Maurer, trading as Maurer & 
Myers, Bloomsburg; H. Willig, 
Jarman Motor Co., Baltimore; P. 
S. Thornton, Thornton-Fuller, Inc., 
Philadelphia, and Joseph R. Trew, 


Trew Motor Co., Inc., Washington | 


automobile dealers. 


nee 


the | ‘ 
state cannot pass legislation af-| 





la welcoming 


NO DEMONSTRATION OF BACK-SEAT driving, this tableau 
was executed in a new Hudson to illustrate the point that the con- | 
ventional gear shift may be as inconvenient in the front compartment 
as it appears to be in the back. Hudson’s automatic selective shift 


is is shown on | on the steering column. 


AAA Sunclave to » Seok 
Broad Legislative Plan 


NEW YORK.—Taxes, diversion, | of t of the Harvard Bureau for Street | 


parking, congestion, and safety 
will be principal subjects of con- 
sideration when 


| 


Traffic Research, and Paul G.| 
Hoffman, president of the Stude-| 


300 motor club | baker Corp. Principal speaker at | 


executives from all parts of the | the banquet Friday evening will | 
country gather here next Friday | be H. J. Klingler, general manager | 


to participate in the American 


Automobile Assn.’s 35th 
19 and 20. 


Pennsylvania, Nov. 


of the Pontiac Motors. Saturday’s | 


annual} session will be devoted primarily | 
| convention to be held at the Hotel | to election of national officers and | 


adoption of resolutions governing | 


The New York Automobile Club| AAA policies during the coming 
will be host to the representative es | year. 


of AAA clubs at this year’s meet-| 


ing, the first to be held in New | 


York City since 1923. 

Prior to the convening of the 
convention proper, there will be 
sessions of the AAA’s highway de- 


velopment and control committee | 
on Wednesday, and of the safety-| 
responsibility committee on Thurs- | 


day. Both these groups are 
charged with the duty of drawing 


up model legislation in their re-| 
sales | 
conference Thursday morning and | 


spective fields. A general 
afternoon, and a “safety dinner” 
Thursday evening’ to 
driver-training methods, will 
other pre-convention activities. 

General sessions of the conven- 
tion on Friday will be featured by 
address by Mayor 
and speeches | 


be 


Fiorello LaGuardia, 


discuss | 


‘Fla. Dealers Hit 
| By Court Ruling 


MIAMI, Fla. Automobile deal- 
|ers must obtain a separate coun- 
ty occupational license for each 
used car lot they operate despite 
a new state law imposing only 
one $5 fee regardless of the num- 
ber of lots, according to a ruling 
handed down November 4 by 
Judge Wayne Allen. 

Sam Murray, Inc., this city, was 
found guilty by a jury in Judge 
Allen’s court of doing business 
without a license. Judge Allen, 


|and others, 


| Chicago’s Show 


Hailed as Best 
In City’s History 


(Continued from Page 3) 
cago and midwest market through 
the medium of the show, and at 
the same time to give their sales 
forces a chance to gather more 
enthusiasm as a result of seeing 
the exposition. 

To call the roll of factory chiefs 
in attendance at the show is to 
list prominent executives of every 
automobile, truck, trailer, acces- 
sory and parts company. 

On the scene here, for instance, 
were such men as Charles W. 
Nash, chairman of Nash-Kelvi- 
nator; William S. Knudsen, presi- 
dent of General Motors; R. H. 
Grant and C. F. Kettering, vice- 
presidents of GM; Paul G. Hoff- 
man, president of Studebaker; 
Harlow H. Curtice, president of 
Buick; Harry J. Klingler, of Pon- 
tiac division; David R. Wilson, 
president of Willys-Overland; Tom 
Bradley, president of Hupmobile, 
including vice-presi- 
dents or sales managers of every 
make of car. 

Alfred Reeves, general manager 
of the Automobile Manufacturers’ 
Assn. and manager of the New 
York automobile show, joined 
| with the factory executives in 
praising the show here, which he 
described as the greatest he had 
ever seen. He was followed into 
town by Bill Stirm, one of his 
chief aides 


Hudson to Boost 


Output on Basis 
Of Show Demand 


DETROIT.—A very active in- 
terest in business cars which will 
result in Hudson’s materially ad- 
vancing its schedule of manufac- 
ture of these vehicles is reported 
by William R. Tracy, vice-presi- 
dent in charge of sales of the 


| Hudson Motor Car Co. 


“Reports from the shows, par- 
ticularly New York, Chicago and 
in the West, indicate a very strong 





however, deferred sentence to 
permit the dealers to decide fur- 


by Dr. Miller McClintock, director’ ther procedure in the case. 


Sales Executive 


and Business Manager 


Seeking connection with manufacturer, large dealer or dis- 


tributor requiring 
while 
perience. 


services of capable 
background of wholesale and retail automobile ex- 
Complete details upon request. 


man with worth- 


Box 136, Automo- 


tive Daily News, 527 New Center Bldg., Detroit, Mich. 








DEPENDABLE 
PERFORMANCE 


DIVISION OF BORG-WARNER CORPORATION 


demand for our business cars,” 
states Tracy. “The business cars 
shown at the shows have been 


| more or less in the nature of pre- 
| views 


of these models as they 
have not been formally announced 
as yet and probably will not be 
for another week or so. 


“Earl Butler, our Chicago dis- 
tributor, tells us that all through 
this week at the Chicago show, 
interest in the business cars has 
been far beyond his expectations. 
As a result of this and many other 
reports of the same nature, cou- 
pled with the demand from deal- 
ers and distributors in many of 
the towns where no shows are be- 
ing held this year, we will very 
shortly launch a substantial pro- 
duction schedule in this field.” 


|N.J. Brake Lining Plant 


To Open Early in 1938 
| NEW BRUNSWICK, WN.J.—The 
new $400,000 building program 
here of the Ferodo Asbestos Co., 
brake lining manufacturers, has 
progressed so rapidly that the 
company expects to begin opera- 
tions in the new plant buildings 
early in 1938, it was announced 
this week. 

It is expected that the new 
buildings will be completely en- 
closed within the next two weeks. 


Car Permits Revoked 

RICHMOND, Va. (UTPS).—The 
driving permits of 53 Virginia mo- 
torists were revoked for one year by 
the state motor vehicle division dur- 
ing the week ended Nov. 4, Director 
John Q. Rhodes jr. announced. 
Forty-six of the revocations were 
for drunken driving, five for reck- 
less driving, and one for failure to 
establish financial responsibility. 
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N. J. Inspection Expected to Up Service Business 


Salient Requirements Listed 
As State Plans tor New Law 


Special to Automotive Daily News | 
TRENTON, N. J.—Automobile | 
agency service departments 


throughout the state can expect |’ 
|} of failure of the foot brakes. 


increased business the next few 
months if New Jersey motorists | 
heed the warning issued by Ar- 
thur W. Magee, state motor vehi-| 
cle commissioner. 

In a statement on the new com- 
pulsory motor vehicle inspections, 
which soon will be inaugurated in 
New Jersey, the commissioner 
listed the principal points of ad-| 
justment and equipment to be in 
order, and urged motorists to have 
them in shape before the state is 
called on to test the vehicle. 

Magee said he thought the in- 
spections would be welcomed by 
all who want their cars in safe 
condition. He expects operation 
of the law will be a persuasive in- 
fluence on careless owners whose 
cars are a menace to others, No- 
tices soon will be sent to owners 


telling them when to bring their} 


automobiles in for testing, he said, 
and urged strict adherence to the 
time given in the notices. 

Salient requirements listed by 
Magee are: 


1 Headlights must be of an ap- 
proved type. Lenses must be 
properly installed, matched and 
unbroken. Bulb candlepower must 
not exceed 32. Lamps must not 
glare into the eyes of other driv- 
ers. Visors, “alleged devices” and 
other unapproved light accesso- 
ries will not be permitted. Head- 
lights must be properly focused. 
= Rear lamps must be visible 
500 feet away and must throw 
a white light over the license 
plate, making it legible 50 feet 
away. Spotlights, courtesy lamps 
and backup lights are permitted 
with restrictions on their use. 


3 stopping the vehicle within 30 
feet at 20 miles an hour. Automo- 


biles with two-wheel brakes must | 


be stopped within 45 feet. Brakes 
on opposite wheels should be rea- 
sonably equalized. Rejection limit 
will be 25 per cent and also if 


Nash Sept. Sales 
Up 110 Per Cent 
Over Sept. 1936 


KENOSHA, Wis.—Continuing to 
register strong gains over last 
year, sales of Nash automobiles in 
September were 110.4 per cent 
greater than those of September 
in 1936, it was announced today 
by C. H. Bliss, vice-president and 
director of sales of the Nash Mo- 
tors division of Nash-Kelvinator 
Corp. 


Brakes must be capable of | 


6 


| 





pedal reserve is less than 1% 
inches. 
Hand brakes must be capable 


‘ of stopping the vehicle in case 


f License plates must be in 
e plain view. If cut or mutilated 


they must be replaced. Plates 


|; must not be covered by glass or 


any other substance. 

Horns must be audible 200 
feet away. Whistles, sirens 
and bells are prohibited except on 


| vehicles specifically permitted to 


use them. 


|-7 Windshields must not be 


cracked, broken or discolored 
so as to impair vision. Discolored 
patches more than three inches in 
diameter are cause for rejection. 
No stickers, except those provided 
by law law will be permitted. Wipers 


21 





must work. Cars manufactured | 
after July 1, 1935 must have 
safety glass throughout. 
8 Mirrors must show the high- 
way in the rear for 200 feet. 
They must not be clouded or 
otherwise damaged. Cars carrying 
loads in rear seats or trailers| SPecial to Automotive Daily News 
must be equipped with external | WASHINGTON.—Warning that 
mirrors. | Massachusetts may be penalized 
( Reflectors are required on| 
automobiles manufactured) 
after Sept. 1, 1937, but may be | hi neve id 
separate or part of the rear light.| “U8"W9Y %¢ 
Two reflectors are required on| letter from Thomas 
commercial vehicles, regardless of | Donald, chief of U. S. bureau of 


date of manufacture. 

10 Steering apparatus must be| 
free from excessive play. | 

Weak springs, worn or loose drag! here this week. 

links or king pins or other run-| 

ning gear defects will be cause for | 

rejection. 


in reduced federal 
is contained 


| of $1,000,000 


han, commissioner of public works 


State legislature last May $6,000,- 


L Exhaust mufflers must be in 000 of automotive tax funds was 

safe condition and free from| #Uthorized to be transferred for 
leaks. Cut-outs and all forms of | use in general administrative pur- 
by- passes are forbidden. poses. Similar diversion of high- 


next year, possibly to the amount | 


in a| 
H. Mac- | 
| public roads, to William F. Calla- | 
of Massachusetts, it was disclosed | 


ithe state legislature has flouted 


In the closing hours of the Bay | 





Diversion May Cost Mass. 
$1,000,000 in Federal Aid 


way funds was carried out in 
previous years. 

Under the federal highway act, 
states practicing diversion may be 
subjected to penalization in the 
form of reduced allotments. 

Pointing out that the various 
highway tax acts of Massachusetts 
specifically require that all auto- 
motive taxes be used exclusively 
for road financing, the letter from 


MacDonald to Callahan says that 


the intent of the highway tax 
acts by diversion of funds every 
year since 1933. 


ADN’s Almanac, published once a 
year, is considered THE reference 
book wherever automotive informa- 
tion is desired. 


(Peathait of STAINLESS STEEL 


ENTHUSIAST 


She and her husband will buy 
2,000,000 automobiles in 1938 


EET 


a — 


MRS. PETER COLLINS, 
American housewife, representative of the countless 
others who compose your 1938 market. If you don’t 


typical modern 


think that stainless steel offers a real opportunity to automotive 


manutacturers, read what she has to say: 


“It’s positively a joke the way everybody compliments me on 


my kitchen these days. I’m actually getting a reputation as a 


model heusewife. 
scrubbing 


shine—life’s too short for that. 


But don’t get me wrong 


-[ don’t believe in 


and scouring my fingers to the bone to make things 


“As long as I can have a stainless steel sink and draining 


board, stainless steel pots and pans, 
ware, you won't catch me doing any 


thing a simple soap-and-water washing. 


and stainless steel table 
more than giving every- 


“Last Saturday, Peter spent most of the afternoon polishing 


the car. Had a pretty hard time, I guess, ‘cause when he came in 


he was all fagged out. 


That evening at dinner, he asked me 


how I managed to keep my pots and pans so shiny and spotless. 
And I simply told him that stainless steel always stays that way. 


During the first nine months of “Right then and there, Peter and I decided that when we trade 


the calendar year, registrations of 
Nash cars topped those of the 
same period in 1936 by 84.5 per 
cent. In the first nine months of 
1937, sales as shown by the offi- 
cial registrations figures for the 
United States, totaled 60,034, as 
compared with 32,534 cars during 
the same period in 1936, an in- 
crease of 27,500 units, or 84.5 per 
cent. 

The industry as a whole, regis- 
trations figures show, had an in- 
crease of 8.2 per cent during the 
tirst nine months of 1937 over the 
same period in 1936. 


COST? 


With exceptions headlamps, 
bumpers, radiator emblems, wind- 
shield and window frames and other 
trimming des.gned for execution in 
U-S°‘S Stainless Steel cost no more 
than fixtures of other less permanent, 
ha. d-to-cledfi metals. The reason: stain- 
less steel is one of the strongest metals 
known and has a high modulus of 
e.asticity. Therefore, for equivalent 
st.engtan and stiffness, you can use 
lighter sections of stainless steel. And 
you have the extra advantage of work- 
ing with a metal that can be machined, 
furmed, and welded without difficulty. 


in our Car next spring, we’re going to look for one that’s trimmed 
oo with stainless steel.” 

Mrs. Collins represents the feminine branch of the great 
American middle-income class, which in 1938 will control the 
purchase of upwards of 2,000,000 medium and low-priced moter 
cars. With this group, stainless steel is a household word, syn- 
onymous with “modern, easy to clean, always attractive, new. 4 
W hy not take advantage of the established populanty of this 


wonder metal? 


Give the car buyer more stainless steel! 


» N x \ - x x 
U:'S‘S STAINLESS STEEL 
4 i 4 fd 
AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chisago ie 
NATIONAL TUBE COMPANY, Pittsburgh # 


San Francisco, Pacific Coast Distributors - United States Steel Products Company, New York, Export Distributors 


Safety Board to Conduct 


Tests at Milwaukee Show 


MILWAUKEE, Wis.—The Mil- 
waukee safety commission and 
the Milwaukee Motor club will 
conduct daily safety tests during 
the thirtieth annual automobile 
show at the Auditorium here Nov. 
17-24, according to Palmer E. 
Hanson, show manager. 

The club will test groups of 
persons, while the safety com- 
mission will give individtal tests. 


Columbia Steel Company, 


UBTEED SiALES G.1-E E'L 
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GM's October Output is the Highest Since 1927 


Sales to Dealers Exceed 


Last Oct. “y 83 Per Cent KX: ’ 


NEW YORK. 
factory sales since 1927 
ported Monday by 
tors Corp. Sales to dealers in the 
United States and Canada, plus 
shipments overseas, reached 166,- 
939, against 82,317 this September 
and 90,764 in October, 1936. The 


Sion Moines hese 
Crowds Revive 
Sales Optimism 


DES MOINES —Recent an- 
nouncement of the forthcoming 


Highest October 
were re- 


corn loan program, better crowds | 
than las year, and buying at least | 
last year’s gave an| 


as good as 
optimistic turn to the opening 
days of the 29th annual 


show one of statewide proportions, 
and a promised attendance great- 
er than those held in previous 
years, when the show was at a 
later date. 


Cc. G. Van Vliet, 
the Des Moines Automotive Deal- 


ers’ Assn. reported that not only | 


was all available space taken, but 
some of the booths along the wall, 


heretofore reserved for displays | 


of accessories had to be turned 
over to the car displays. 
Ben Sanders, president of the 


Des Moines Automotive Dealers’ | 


Assn., interpreted the response to 
the show as a barometer to goad 
distributors forward for a big 
season. 


General Mo-| 


Des | 
Moines Automobile Show which| 
opened Nov. 8 for a one week run. | 
Clear, moderate weather proved| 
another incentive to making the) 


secretary of | 


gain over last year was in ex- 
ss of 83 per cent. 

ales for the first 10 months of 
sat totaled 1,761,317 compared 
with 1,606,856 for the same 10 
months of 1936. 

Sales of GM cars to consumers 
in the United States totaled 107,- 
216 in October compared with 
44,274 in October a year ago. Sales 
in September were 88,564. Sales 
for the first 10 months of 1937 


totaled 1,387,146 compared with 


ce 


8 


1,391,189 for the same ten months | 


of 1936. 
Sales to dealers 


in the United | 


States totaled 136,370 in October | § 
compared with 69,334 in October a_| 


| year ago. Sales in September were 
58,181. Sales for the first ten 
months of 1937 totaled 1,418,608 
compared with 1,329,488 for the 
same ten months of of 1936. 


Fiat Shipments 


NEW YORK.—Use of American 
seaport “foreign trade zones” as 
warehouses for the storage and 
|trans-shipment of Fiat cars is con- 
templated by the Advance Corp., 
American 
utors of Fiats, according to J. L. 
Green, director of sales. 





j}and Central America, feels that 
| trans-shipment of cars from free 
ports in the United States to deal- 
ers in Canada and Central Amer- 
|ica will make for speedier and 
more efficient handling, Green 
stated. 





AMERICAN 


FLAGSHIP 


‘ 


To THE AUTO SHOWS 
The Gast, Clean, Comfertalle Way 


Save time and really enjoy your trip to the Auto 


Shows by using American Airlines. You can 


leave later, be back sooner, yet have more time 


at the Shows. Convenient Schedules between 


DETROIT and 57 important cities, American’s 


giant Flagships are the largest, quietest, most 


luxurious transport planes. 21 deep-cushioned, 


reclining lounge chairs. 


Delicious complimen- 


tary meals served by attractive Stewardess. 


Call your travel agent or American Airlines 


AMERICAN 


IRLINES wc. 


Setup Arranged 


importers and distrib-| 





The Advance corporation, which | 
has sole rights to the sale of Fiat | 
cars in Canada, the United States | 


By BETHUNE JONES 
Staff Correspondent, ADN 


NEWARK.—Climaxing New| 


Jersey Transportation Week, 


truck show banquet 
|Robert Treat hotel Thursday 
|night. Early estimates indicated 
| a truck show attendance of 40,000 
as compared to 28,000 last year; 
| domestic sales increases from 30 
| to 60 per cent, and foreign sales 
| increases of better than 100 per 
| cent. 

| At the victory banquet, John 
F. Winchester, president of Na- 
tional Motor Truck Show, Inc., 
| was presented an illuminated tes- 
timonial parchment, expressing 
appreciation for his work in the 
| motor truck industry. Toastmas- 
|}ter was Martin Schreiber of 
| Public Service 
Transport Co., 
Walter A. Olen, 
general manager 
Drive Auto Co., 
speaker. 

Olen emphasized transportation 
demands 
be met 
transport 


motor 





who 
president and 
of Four-Wheel 
as the principal 


by rail, and that motor 
will have an 
ingly wide field in this country. 

He declared American motor 
transportation is peculiarly Amer- 
ican because of living standards 
which predicated its activity on 
“convenience goods” transporta- 
tion. World-high American per 
capita consumption, he said, cre- 
ates tremendous demand for ef- 
fective transportation in prosper- 


more than 800 attended national | 
in | 


Co-ordinated | 
introduced | 


‘MISS HUNGARY”, Anne Horvath, of Chicago, in the cast of the 
colorful pageant at the Chicago Automobile Show, poses in an Olds 
convertible with maids of honor, Mary Owen and Eleanor East. 


800 Attend Victory Banquet 
At National Truck Show 


~<a G. Tilden, S. G. Tilden, Inc.; 
| Robert F. Black, president the 
White Co.; George F. Stowe, Reo 
| Motor Car Co.; Clayton Farris, 
| president Trucktor Corp.; W. R. 
Edson, Mack Truck Co.; George | 
| Piramouff, Brockway Motor Co.; 
Harvey Fruehauf, Fruehauf 
Trailer Co.; L. C. Allman, Frue- 
hauf Trailer Co.; Maurice Walter, 
Walter Motor Truck Co.; Fred C. 
Horner, General Motors; 
Rodgers, American Trucking 
Assns.; R. C. Hagerty, ICC; T. C. 
Huxley, 
Garfield F. Wood, Gar Wood In- 
dustries; T. D. Pratt, New York 
State Motor Truck Assn.; 
Sath. A. FT. & TF: Cc J. 
Newark chamber of commerce; 
Clinton Brettell, 
tenance Assn.; Walter S. Peper, 
Packard Motor Co. of N. Y.; C. 
E. Esslinger, Ford Motor Co.; 
Michael Fee, Ford Motor Co.; 
David Harper, founder of 
New Jersey Motor Truck Assn. 





are far greater than can | 


increas- | 


ous times, a demand that shrinks | 
as rapidly in depression periods. | 


The motor 
the peak cycle 
| serted. 

At speakers’ table were: J. P. 
Little, General Motors Truck Co.; 


Studebaker Sales 
Down in Oct. But 
Up for 10 Months 


SOUTH BEND.—Paul G. Hoff- 
man, president of the Studebaker 
|Corp., reports the sale of 8,389 
passenger cars and trucks in Oc- 
| tober compared with 12,150 in Oc- 
| tober, 1936. 
| For the year to date, Stude- 
|baker sales of 81,724 compared 


problem, he as- 





industry must meet | 


yaa 


Ted | 
Diamond T Motor Co.;| 
TT, ¢.) 


Fagg, | 


New York Main- | 


the | 


Dunean Curry 
To Be Feted on 
73rd Birthday 


NEW YORK.—Duncan Curry, 
veteran automobile editor, will be 
honored with a testimonial lunch- 
leon at the New York Athletic 
club on Nov. 16, his seventy-third 
birthday. For over 30 years he 
| was automobile editor of the 
| New York American. 

| Beginning in 1887 with the old 
|New York Evening Mail, he was 
| associated successively with the 
| Herald and the Sun before join- 
|ing the New York Journal as 
| sporting editor in 1897. In that 
|capacity, he covered the first 
automobile show in old Madison 
Square Garden in 1900, the speed 
trials at Ormond Beach, Fila., 
where Willie K. Vanderbilt made 
automobile history, the “Climb to 
the Clouds” up Mt. Washington 
and all the early Glidden Tours. 

A contingent of “brass hats” 
from Detroit have already sig- 
nified their intention of coming 

to New York for the affair. 

Chairman of the event is Harry 

G. Bragg, general manager of the 
Automobile Merchants Assn. of 
| New York, and serving with him 
lon the committee are Davison 
Brown, of the New York Journal; 
John Gren, of National Highway 
Users Conference; E. P. Mauder, 
New York branch manager of the 
| Cadillac; Robert Mountsier, of 
the New York Sun; W. D. 
Stewart, president of Chrysler 
New York Co., and Elmer Thomp- 
|son jr., of f the New 1 New York Post. 


Buick Oct. Sales 
Exceed °36 Figure 
By 7,800 Vehicles 


FLINT. Buick ‘sales during Oc- 
|tober reached 18,009 units, an in- 
crease of 7,828 or 77 per cent over 
the same month last year, accord- 
ing to W. F. Hufstader, general 
sales manager. 

Swollen demand, he said, has 
necessitated the revision of pro- 
duction schedules for November. 

Deliveries during the last 10 
days of the month hit 7,439 units, 
against 6,067 units in October, 
| 1936. Used car sales during the 
last 10 days of the month were 
10,476 cars, Hufstader said. 





| 





a 


Ted a hed 


THE NATIONAL GEOGRAPHIC 


MAGAZINE 


WASHINGTON, D. C. 


NET PAID CIRCULAT 


| with 75,449 in the first ten months | 


| of last year. 


Tee ae eee 
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Reeves Calls for Square Deal for Management 


Labor’s ‘Chip-on-Shoulder?’ _|:22,2:2»1v,:% motorist wit ow 


greatest 


While we have had _ some 


Attitude Held Chief Menacce ‘iss wiswway purposes," he said 


(Continued fror 


Wilson, president of the Willy 

Overland; Nicholas Dreystadt 
general manager of Cadillac; J 
E. Fields, vice-president of Chrys- 
ler, and J. B. Wagstaff, general 
sales manager of De Soto. 

“Of course, management has 
made mistakes but few will deny 
that conditions in our industry 
have been far better than in most 
others, with wage scales. sub- 
stantially above the average,” 
said Reeves. “The type of men 
who head the automobile com- 
panies, many of them having 
risen from the ranks, is a guar- 
antee of fair treatment for work- 
ers. 

“What disturbs the outlook now 
is the very dangerous ‘they can’t 
discharge me’ attitude of too 
many misinformed workers, with 
a chip on their shoulders, which 
is lessening efficiency to the point 
where it is adding to car costs. 

“Add to this the attempts at 
sit-downs, slowdowns and other 
hampering actions in violation of 
agreements which represent an 
attempt by workers to usurp the 
functions of management in de- 
termining what the output should 
be, and we have wage losses and 
additional costs that impair 
management’s ability to reach the 
greatest number of buyers and 
particularly to broaden’ world 
markets. 

“In plans for the advancement 
of the industry as a_ whole, 
management well knows whether 


Uruguay Bans 


Importation of 
Cars, Trucks 


WASHINGTON.—A Uruguayan 
decree dated Nov. 8, 1937, pro- 
hibits, until further notice, the 
importation of automobiles, buses, 
trucks, chassis, bodies and mo- 
tors, according to advices from 
the American consul at Monte- 
video and just disclosed by the 
Department of Commerce. 

This measure was declared to 
be taken in view of the recent 
exceptional increase in the im- 
ports of automotive products, said 
to be out of proportion to the 
current needs of the country, it 
was stated. 

It is believed that resumption 
of such imports will be permitted 
by Jan. 1. 

Exports of passenger cars and 
chassis from the U. S. to Uruguay 
in September totaled 205 units 
against 121 last year. Bus and 





Pace 1 slowdown in buying, our econo- 
mists insist that general business 
fundamentals are sound with 
leisure 


it is treating its men fairly, and 
I find it ready to welcome con- 
structive suggestions, while the; higher wages and more 
workers don’t have to be told| for the workers; with high farm 
whether they are giving a fair); prices; with 29,000,000 vehicles 
return for wages paid. | registered providing a renewal 

“Helpful co-operation is needed! qemand for at least 4,000,000; a 
and outside influences should truck field that continues to ex- 
guide but not dominate actions of pand, and with exports increas- 
either the worker or manage- ing and labor conditions improv- 
ment 

Reeves reported continued im- 
provement in the campaign, 
through the Automotive Safety | mobile manufacturing led the 
Foundation, for increased safety | way out of business set-backs in 
on the highways, working! 1921 and 1932 and many look for 
through 15 national organiza-|a similar upward movement in 
tions. connection with the _ present 
“We still face attempts to tax | stand-still position of business.” 


ing 


“Our records show that auto- 


INDIANAPOLIS 
1 


Phila. Show Hits Snag, 
But Attendance Rises 


PHILADELPHIA, Pa. (UTPS).| ager, agreed reluctantly to the 

The 27th annual automobile | closing. 
show in Philadelphia opened with Two hundred passenger models 
a bang Saturday, Nov. 6, chalking| and 100 commercial vehicles fig- 
up an attendance gain of 20 per) ured in this largest show to be 
cent over opening day a year ago.| staged by the Philadelphia Auto- 
Originally scheduled to run| motive Trade Assn. 
straight through, including Sun- Decorative treatment of the 
day, the management struck a|Commercial Museum housing the 
snag when the Sunday opening | show was built along the Egyptian 
was protested by the Rev. W. B.| motif and there was considerable 
Forney, secretary of the Lord’s| increase in educational and allied 
Day Alliance and the Philadelphia | exhibits. 
Sabbath Assn., who charged tak- No great amount of resistance 
ing admission on Sunday was il-| to increased prices appeared to be 
legal under statutes of 1794. After | felt as consensus of consumer 
a conference with Mayor Wilson, | opinion was that the 1938 models 
Director Andrew Emanuel and_| offered a great deal more for the 
Police Superintendent Edward | money and represented good val- 
Hubbs, W. B. Berrien, show man-| ues at the prices quoted. 


MIDDLETOWN 


against ost var BO SYSTEM TELETYPEWRITER SERVICE 
puts Middletown and Indianapolis 
into one INLAND CONTAINER 


Steel Will Head 
Bridgeport Assn. 


BRIDGEPORT, Conn.— A. W. 
Steel, head of Housatonic Motors, 
Inc. (Cadillac, LaSalle and Olds- 
mobile), has been elected presi- 
dent of the Bridgeport Automobile 
Dealers Assn. 

J. R. Cochrane, Cochrane Chev- 
rolet Co., is vice-president; Chris 
Weidemann, Blue Ribbon Garage, 
Inc., Dodge-Plymouth, treasurer, 
and Henry L. Bishop, executive 
secretary. 

The organization has been in 
existence for 25 years and has 17 
dealer members in Bridgeport, 


Rohns Will Represent 


Mich. Willys Distributor 

DETROIT.—H. G. Rohns, for- 
merly a world traveler for Dodge 
Brothers Export, and Hudson Mo- 
tor Car Co., has been appointed | 
by George E. Clarke, Willys dis- 
tributor for Michigan, as a special | 
representative to contact the} 
Willys dealers throughout the dis- | 
tributor’s territory. 


MAKING boxes involves making quick contact between 
headquarters and factory for the Inland Container 
Corporation. 

This presented a problem. Headquarters at Indian- 
apolis did not always know what orders Middletown had 
on hand until a whole mail day after they were received. 
Production was irregular and often delayed, pending 
word on credit or special instructions from 
Indianapolis. 

Company officials decided to do something 
about it, and asked Bell System representatives 
to help them. Together they made a thorough 
analysis of existing communication methods, 


and found a need for Private Line Teletypewriter Service. 
It was installed at once. 

These efficiencies resulted: (1) Headquarters now 
receives all orders and has full control over them until 
transmittal to Middletown. (2) Final instructions are 
flashed in typewritten form, providing accurate carbon 
records for billing, shipping, and other departments. 

(3) Production is better balanced. (4) Cus- 
tomer service is quicker. 

Perhaps a get-together with Bell System rep- 
resentatives will prove equally profitable within 
your business. It costs nothing to find out. Just 
call your local telephone office. 





Rew York May Get National Truck Show in 1938 
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Newark Location Outgrown 


As Fourth Show Concludes 


(Continued from Page 2) 


which had been hauled overland | 


from there in a Dodge truck. A. 
B. Settle was in charge of the 
exhibit and Joe Burke and Fred | 
Sage from the factory were 
evidence. 

General Motors Truck had a 
12-unit display that ran the gamut 
from one-half-ton to a_ giant 
40,000-pound gross 10-tired 
wheeler. 
quarter-ton stake, one-ton panel, 
1%4-ton pick-up express with dual 
tires in rear. A Texaco 2,700- 
gallon tank job with extra space 
for 250 gallons of lub oil was 
also prominent in the showing. 


White Motor Co. with 12 units 
showed everything from 1%-ton 
to a 60,000-pound gross job with 
a 529 cubic inch engine in tractor 
trailer combination. A welcome 
oasis in this exhibit was a 12- 
cylinder, 681 cubic inch under 
floor 40-passenger bus. Many 
concrete floor weary visitors 
found the seats in this vehicle a 
most appreciated haven. Also 
new to the White line was the 
Merchandor with Luce Metro 
body, a four-yard dump with the 
new 362 cubic inch engine, a 
Socony tank job with 164-inch 
wheelbase and 434 cubic inch en- 
gine. An Indiana was shown in 
160-inch wheelbase and with a 
263 cubic inch engine. Harry 
Burkhard was in charge with R. 
F. Black, J. N. Bauman, Sanders 
Jones and Stanley Seward help-| 
ing to take credit for the excel- 
lence of the exhibit. 

Autocar, with eight units and a 
very distinctive background had 
a display that attracted consider- 


able comment. The models ranged | 


from 13,500 pounds gross to a 
60,000-pound gross tractor trailer 


in | 


six- | 
New were the three-| 


mission with silent second 
| third gears. R. G. Hudson, 
Charles Wondries and C. F. 
Wators were on deck. 


Brockway showed five 
| from one-ton to seven-ton, in- 
| cluding a new metro cab-over- 
| engine, a two-ton with sedan cab 

and one-ton door to door electric. 

Reo with four units ranging in 
size from one-half-ton to three- 
| ton with a new two-ton cab-over- 
| engine bus chassis with several 
new features. This model is en- 


low for a front or mid ship side 
door without disturbing the rear 
of the chassis, or wheel locations 
and also has a unique method of 
demountable engine mounting. Al 
Struble was in charge with D. E. 
Bates and Geo. W. Smith ap- 
pearing. 
Five Units on Display 

Stewart with seven units from 
a three-quarters-ton metro body 
job to a 3%-4%-ton chassis fea- 
tured as new a 1%-2%-ton cab- 
over-engine chassis, and 1-1%-ton 
dual wheel model to sell at $680. 
H. J. Suttner was in charge with 
T. R. Lippard dropping in. 

Diamond T showed five units 
from three-quarters-ton to five- 
ton, including a diesel powered 
2%-5-tonner. New and also con- 
sidered outstanding was a 1%-3- 
ton with special custom skirted 
rack body. 

Four-Wheel Drive had three 
units, one animated with front 
wheels constantly turning. Sizes 
26,000 gross to 40,000 gross. 

Walter Truck had three all- 
wheel drive units from five-ton to 
a 10-15-ton diesel tractor. Snow- 








unit. J. B. Rosenquest was in 
charge. 

Mack had eight units ranging | 
from 8,000 pounds gross in a new | 
door to door milk delivery body | 
by York Hoover up to a 60,000- 
pound gross tractor trailer unit. 

Federal splashed their radically 
new modernistic designs across | 
an eight-unit display that had 
models from three-quarters-ton to 
7\4-ton capacity. Four of these 
models were new this showing, a 
%-1-ton with an 8%-foot panel 
body, a 1%-2%-ton, a 2-3-ton| 
chassis and a 3-4%-ton job. Ken 
Schaeffer greeted the crowds 
while Ray Rudden made appear- 
ance. 

New Units Shown 

Studebaker with an eight-unit 
display had models from one-half- 
ton to 20,000-pound gross tractor. 
New were the coupe express and 
%-1-ton fast transport in panel 
body, featuring kick-up frame, 
two-stage rear Springs, new trans- 


Watson Is Meal 


Studebaker Chief | 


Of Truck Sales 


DETROIT.—The appointment of 


C. F. Watson as director of sales | 


of the truck division of the Stude- 


baker Corp. has | 


been announced 
by Geq@ D. Kel- 
ler, vice - presi- 
dent in charge 
of sales. 
Charles H. 
Wondries, 


of sales in the 

truck division, 

has been ap- 

" pointed director 

C. F. Watson of the national 

accounts division for the corpo- 
ration. 

Watson joined Studebaker early 
in 1936 as special representative 
after years of experience in the 
truck field. 


for-| 
merly director| 


plows and center ice scraper were 


| featured. 


Willys showed a one-half-ton 
pick-up body job, and _ Stutz 
showed three package car units. 
Ward LaFrance showed a flood- | 
light fire truck and five-ton| 
chassis. Clydesdale had a six-| 
wheel 2-3-ton diesel engined job. 
Marmon Herrington showed two 
trucks and a high-speed track 
layer tractor. 

Divco Twin Truck showed three 
units, all new, in step in delivery 
bodies. One had half of the body 
cut away. Bantam had three 
units, a pick-up, a sedan delivery 
and a coupe. Packard showed 
two executive cars. 

International Harvester had 
two exhibits. In one quite elabo- 
rate showing were three trucks 
and a parts display while in the 
other were two industrial power 


and 


units 


| gineered so that the engine can | 
be moved forward or back to al-| 


o aos 








units featuring a snow remover 
and a shop mule. 


Built Under Patents 

Six heavy duty engine builders 
had comprehensive exhibits. The 
Air-Cooled Motors Corp. showed 
four units from 267 cubic inches 
to 400 cubic inches. These en- 
gines are built under the old 
Franklin patents. Hercules 
showed 14 engines, five being 
diesel and nine gas. The diesels 
were from 226 cubic inch to 707 
cubie inch and the gas motors 
from 68 cubic inch to 935 cubic 
}inch in size, Continental dis- 
played eight engines and two 
lighting plants, all gas. The mo- 
tors were from 69 cubic inch to 
501 cubic inch in size. 


| Waukesha Motor with seven en- 
gines had four gas, two diesel 
and one hesselman. In size they 
were from 133 cubic inch to 468 
cubic inch. The hesselman engine 
is in the layman’s language a 
spark plug fired diesel and has 
characteristics of both types in 
its operation. Buda had four 
diesels running from 196 cubic 
inch in four-cylinder to 691-cubic 
inch in six-cylinder. Cummins 
had two diesel engines of 448 
cubic inch and 672 cubic inch as 





six cylinder. 


HERCULES POWER IS USED in the first Studebaker diesel truck above. 
Hercules also has been featuring at the various automobile shows its DOO four cylinder 


The engine is a DJXB 


high speed model which it boasts will give performance and installation dimensions paralleling gaso- 


line engines of similar displacement. 


well as engines in Hug eight-ton, 
Euclid FD, Sterling HB, Mack, 
White, Autocar and Walter trucks 
in their two exhibit spaces. Tim- 
ken Roller Bearing Co. and 
American Bosch showed diesel 
fuel injectors. 


Oil filters were shown by six 
exhibitors, which demonstrates 
the importance of this device in 
truck operation. Those showing 
were Fram, DeLuxe Products 
Corp., Briggs Clarifier, Motor Im- 
provements with Purolator, W. G. 
B. Oil Clarifier and the Dushane 
filter and clarifier. 


Three heavy duty trailer com- 
panies had exhibits of their own 
as well as having units hooked to 
trucks in various truck showings. 
Fruehauf had six units of which 
five were vans and a showing of 
their new brake. Trailer Com- 
pany of America had five units in 
from six-ton to 15-ton sizes and 
Fitzgibbon Crisp showed both 
semi-trailers and refrigerator 
bodies. 

Axle and truck conversion as- 
semblies were very prominently 
displayed by six companies. 
Thornton Tandem had three units 
in their booth, including a moving 
display and a big Bogie on a 
GMC 15,000-pound gross _ truck. 
Truck Equipment showed their 
Truxmore installed on a truck 
which was raised on a platform 


|}and by the use of offset wheels 


demonstrated the action of the 


| unit as it went over severe bumps 


in the road. They also showed 





their new gravity spring device 
which is said to act somewhat 
similar to independent springing 
devices. 

Listed All Cars 


Eaton Products had an in- 
teresting booth in the _ back- 
ground of which were listed all 
the passenger cars and trucks 
they have served and which is a 
roll call of thé industry. They 
showed their two-speed axle. 
Truckstell showed the two-speed 
axle on Ford and Chevrolet 
chassis. Trucktor had their con- 
version assembly mounted on a 
frame to show one side without 
the driving .chain and the chain 
mounted on the opposite set of 
wheels. Detroit Compensating 
Axle showed the effect of dual 
wheel action on tires with and 
without their mechanism. Tim- 
ken Detroit Axle company did 
not show axles of conversion as- 
semblies but had two _ booths, 
both greatly appreciated by visi- 
tors. A rest booth with comfort- 
able chairs was at the top of the 
ramp leading to the second floor 
and an information and mes- 
senger call booth with telephone 
and messenger service was lo- 
cated just as you came 
main entrance. 


Showed Tanks, Hoists 





cules Steel Products carried the 
banners for the dump body mak- 
ers. Wood had drum and capstan 
winches, a crane, tanks and 
several hoists and bodies includ- 


in the} “5 A 
| tric, flashing flares; Frank Postma 


Wood Hydraulic Heil and Her- | 





The DOO has been developed expressly for the commercial field. 


ing a big T.V.A. outboard 
mounted dual cylinder hoist with 
a 12-yard body. New to their line 
was the D6 with 2-yard, eight 
foot body for Ford and Chevrolet. 
Hercules showed power take offs 
and an 8-inch hoist and Heil 
showed both tanks and hoists 
and bodies mounted on trucks. 


Bendix Products and Bendix 
Westinghouse both showed brakes 
as well as a Midland Brake dis- 
play in the booth of a distributor. 
In addition to brakes Bendix 
Products showed the _ steering 
stabilizer, the new breakaway 
equipment for B.K. brakes, 
Stromberg carburetors, Eclipse 
lining and the new hydraulic re- 
mote control for rear engine 
mounted buses. 

Among Other Exhibits 

Other exhibitors included 
Quaker City Iron Works, tank 
fittings; Gow-Mac gas analyzing 
instruments; Arrow Safety De- 
vise direction signal equipment; 
A. H. Wheaton, tank fittings; W. 
C. Lipe, clutch plates; Cleveland 
Pneumatic Tool; Gruss and Cle- 
air, shock eliminators; R. E. Dietz, 
lights and reflectors; U. S. Elec- 


shaft straightener; Evans Prod- 
ucts, bus air conditioning and 
heating equipment; Kralinator 
cartridge and exhibits of Stand- 
ard Oil of N. J., the City of 
Newark department of public 
safety and the New Jersey high- 
way department. 


wee aneeee ' 


BALL. RYLLER AND THRUST 


NORMA-HOFFMANN BEARINGS CORP’N, STAMFORD, CONN., U.S.A. 
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that the Canadian exhibition is 
my ideal of what an automobile 
show should be. In the first place, 
the building was constructed by 
the exposition people for automo- 
bile show purposes. It has 200,000 
square feet of space, all on one 


floor, with an encircling balcony | 
which make a} 


for accessories 
sorta duplex apartment out of it. 


* * * 

STARTING WITH this asset 
and with Jack Stewart as man- 
ager, the present show eclipses 

all previous ef- 


forts not only in| 
but | 


decorations 


come from Chi- 

cago, I could 

trace an affinity 

between this 

Jack Stewart 

and Al Faeh, the 

wizard who has 

made the Chi- 

Jack Stewart cago show so 

outstanding. Both believe in re- 

lieving the monotony of the con- 

ventional automobile show with 

clever floor shows involving pret- 

ty girls, music and the like. The 

best people of Canada support the 

show and they make it a society 

event. In the evening you see 

more top hats and spikes than at 
the London or Paris shows. 

* * o* 


AS FOR THE big dinner itself, 
it wasn’t like the average auto- 
mobile show banquet, for those 
who attended were the leading 
citizens of Toronto and from 
other points in the Dominion— 
government officials, city officials, 
bankers, publishers. Which made 
you feel that all Canada was back 
of the automobile show. 


From the American industry 
there were several familiar faces 
that I saaw—W. S. Knudsen, R. H. 
Grant and C. L. McCuen of the 
General Motors group, Courtney 
Johnson, Nash general sales man- 
ager and others. And there were 
the representatives of the Cana- 
dian branches of American auto- 
motive concerns, such as C. W. 
Churchill, who is president of the 
association as well as vice-presi- 
dent in charge of merchandising 
of Chrysler Corp. of Canada; W. 
Ledyard Mitchell, chairman of the 
board of Chrysler export division 
and John D. Mansfield, president 
of Chrysler Corp. of Canada; the 
Canadian Ford people, including 
President Wallace R. Campbell. 


* * * 


ALTHOUGH I WAS in Chicago 
only a couple of days, having to 
cut my visit short to go abroad, 
accompanied by Cadillac’s Frank 
Denny and _ Buick’s’ Charley 
Chayne, I saw enough of the af- 
fair at the stockyards to convince 
me that as he grows older Im- 
presario Al Faeh becomes better 
and better as a show manager. 
He’s like wine that improves with 


pushed. But I'll take this one as | 
an outstanding job. It’s like the} 
first America’s cup race 
no second. Better commentators 
than I am are telling you what 
this Faeh has done with his shows 
in this week’s ADN, 
be my contribution. 


* * * 


WHICH LEAVES me the job of 


society editor, reporting the out-| 


side functions the first half of the 


Chicago show. I had plenty to do} 


on that job, starting with Willys- 


Overland’s dealer luncheon Sun-| 
with | 
| President Dave Wilson and Sales | 
in showmanship. | 
Having just} 


day noon at the Stevens, 


Manager Nelse Beardsley doing 
the talking. The dealers present 
cupped their ears so as not to miss 
| anything concerning the fine year 
the company has had and what 
the future holds forth. 


reception given by Libbey-Owens- 
Ford at the Blackstone, where 
North Wright hosted to such a 
large gathering that he ran out 
of tea biscuits. Followed a dash to 
the stockyards for a peek at Al 
Faeh’s arena show, crowding into | 
the box of President Harry Hol-| 
lingshead of CATA and also Nash 
distributor, which sat me along- 
side of Nash’s Hascall Bliss. And 
I helped make it unanimous that 
the arena show is the best Faeh 
has put on. 
* * * 

UP BETIMES Monday morning, 
because one has to get up early 
for a Ford-Zephyr breakfast, But 
it was worth the effort because I 
listened to Bill Cowling, Ford’s 
sales chief, give the newspaper 
men something that was good for 
the jitters. Talking about rumors 
and the situation at present, Cow- 
ling gave us something to think 
about which calmed jumpy nerves. 
In substance, he asked us if he 
though the Ford Motor Co. would 
be investing $45,000,000 in plant 
expansion for 1938 if it thought 
for a minute that ’38 wasn’t going 
to be a good year. Which sounded 
like sense to us. 

And then to American Bantam’s | 
press luncheon at the Congress, | 
where Roy Evans, made his show | 
debut as president of the com- 
pany. Frank Fenn toastmastered | 
cleverly and introduced his boss} 





so let this | 


Then to the Sunday afternoon | 


| Lloyd Maxwell. Refreshed by the 


| there too. The Coliseum, you'll re- 





as the “biggest little man” in the| 
American automobile industry. | 
What I liked about Evans’ speech | 
was the frank manner in which) 
he told the newspaper men his! 
plan of procedure. He didn’t bunk 
‘em as to a big advertising cam- 
paign. His company is ‘just start- 
| ing and his dealer body still is in 
| course of construction, but event- 





| ually he hopes to be on the big 
| time and that in the not too dis- 
|tant future, because the crystal | 
| ball into which he now is peering | 
|holds plenty of promise for '38. | 
| Which he checked by reading the | 
| tea leaves, too. 

* * &* 


THEN THE ANNUAL visit our 


there is| =& 


PLACING FAITH IN SHOWMANSHIP, plus an efficiently arranged display of new cars, the 


Canadian National Motor show ranks as having been one of the most successful of the year. 


Shown 


is a general view of the exhibits, with the Ford, Hudson, Oldsmobile and Chevrolet displays in the 


foreground. 
to drink tea with Herb Sharlock. 
We had our own Colin Selph as 
body guard and our own Bill Cal- 
lahan as aide-de-camp and teaing 
with us were Frank Willis and 


tea, we moved on to the Coliseum, 
where Morrow Krum was throw- 
ing his press party. Out of the or- 
dinary was the roller skating 
marathon, with the femmes doing 
the skating, which was put on for 
our edification. George Keller and 
Lou Manley, of Studebaker, were 


member, housed the Chicago au- 
tomobile show for some 34 years 
and to me it seemed as if the 
ghosts of yesterday peered at me 
from every corner of the ancient 
building. 

* 


* * 


THAT WASN’T ALL for the 
day, for next we hopped to the 


|through mail order catalogues.” 
| Paul Scott Mowrer, editor Chi- 
cago Daily News: “Cover report 
| that General Motors is to accept 
sirloin steak as down payment on 
|any of their cars.” etc., etc. and 
et al. 
* * # 

WHICH JUST about finishes 
the Chicago job, leaving me one 
other subject to write about—the 
party Harry Bragg and other of 
the ilk are going to throw next 
Tuesday night at the New York 
Athletic Club celebrating the 73rd 
birthday of Duncan Curry, vet- 
eran automobile editor now in re- 
tirement but who saw many years 
of service on the New York 
American. 

One of my contemporaries of 
the early days, he is a dean of 
deans in this Paul Pry fraternity 
of us who write. There’s no ques- 
tioning how far he goes back, for 
Charles S. Davis, now president of 





Chicago Club, where General Mo- 
tors’ Paul Garrett threw another 
one of his receptions for the 
newspaper folks, bringing to- 
gether the tops of the Chicago 
press to meet Messrs. Knudsen, 
Grant, Kettering et al. “Garrett’s 
Gazette” was the Garrett favor 
and was in the form of a city edi- 
tor’s assignment book, with assign- 
ments for various members of the 
“staff” who were the guests. For | 
instance, Knudsen was given the 
job of “get acquainted with the 
Chicago newspaper gang. They’re 
a real bunch of fellows.” Larry | 
Fisher: “Get story from Bernarr | 
Macfadden on the ‘Body Beauti-| 
ful.’ If he’s out of town try Mc-| 
Clelland Barclay.” Hal Foust, Chi- | 
cago Tribune: “Interview Chris 
Sinsabaugh on how he covered 
birth of GM ‘'way back in ’08.” 
Kettering: “Handle the ‘How-to- | 
Make It’ column today. Want) 
early copy.” Col. Frank Knox, pub- | 
lisher Chicago Daily News: “In- 
vestigate rumor that Jim Farley | 
is to sell autos instead of postage 
stamps.” Grant: “Music Page. | 
Cover revival of old favorite op- | 
eretta ‘Two Cars In Every Ga-| 


| American Relling Mills Co., 


Borg-Warner, tells me that when 
he was yachting editor of the New 
York Times and Dunc was yacht- 
ing editor of the Sun, the two of 
them were given the job of cover- 
ing the first New York automobile 
show. Since when Dunc has kept 
agoing covering automobiles. If 
any veteran scribe is more en- 
titled to the recognition than will 
be given Curry Tuesday night, I'd 
like to know him. I’m sorry I 
can’t be there. 

ok 


WELL, WELL, here I am at the 
end of the column and I had been 
wanting to write about my trip to 
Middletown, Ohio, for the dedica- 
tion of the new laboratory of the 
at 
which Charles F. Kettering was 
the guest speaker. It’s an interest- 
ing story which I am saving for 
the next column, when I will not 
have to write so much about auto- 
mobile shows. So I ask my clients 
to wait for said next issue and 
then read how Armco gets its 
rating as a supplier of steels and 


A 








such for the automobile industry. 


rage’ now running at Chicago au- | _ - 


to show.” Phil Hanna, Chicago 


age, so mebbe this affair does not | own Bill Cotton and I pay to Ben-| Journal of Commerce: “Run down 


represent what he can do if he is 


dix headquarters in the Congress | 


rumor that GM to try selling cars 


To feel the pulse of the industry, 
consistent reading of Automotive 
Daily News is a necessity. 





New Passenger Car Registrations, 18 States for October, 1937-1936 


‘*Not Including Wisconsin for July, August or September, 1937 
Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Amold 
Complete cumulative figures appear each week until all 48 states are shown. 


STATES 
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36 


Total, 18 States 
for October 


*Total to Date 
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Truckers Bound 
For Convention of 


ATA in Louisville 


(Continued from Page 1) 


for Monday morning and a con- 
tinuous session throughout Mon- 
day afternoon. During Monday 
evening a combination truck pa- 
rade and truck rodeo will be held 
for the entertainment of visitors. 
The parade will start at 6:30 p.m. 

Tuesday morning at 8 a.m. there 
will be a breakfast for the presi- 
dents of the various groups affili- 
ated with the ATA who are at- 
tending the convention. Business 
sessions and reports of various 
committees will make up the re- 
mainder of the convention’s time. 

Among the prominent speakers 
to be heard at the meeting will be 
Joseph B. Eastman, interstate 
commerce commissioner; Alexan- 
der W. Mahood, president of the 
National Assn. of Railroad and 
Utilities Commissioners, Ted V. 
Rodgers, president of the A.T.A., 
Robert F. Black, president of the 
White Motor Co. and H. H. Kelly, 
chief of the section of safety, bu- 
reau of motor carriers. 


Aire 139A 


TEN YEARS’ 
SERVICE... 


FOR NICKEL IRON BUSHINGS 


Forging hammers are so expen- 
sive that few manufacturers can 
afford to provide stand-by ma- 
chines in case of breakdown. 
So most of them must depend 
upon the unfailing performance 
of equipment on hand. Recently 
one of the large plants in the 
Ohio Valley decided to replace 
the cylinder bushings in a 10,- 
000 pound forging hammer, and 
at the same time decided to in- 
spect the bushing in their 16,000 
pound hammer. Records dis- 
closed that the bushing in the 
first machine had performed con- 
tinuously for ten years; those 
in the larger machine had been 
in service for twelve. Original 
bushings were made from a 
Nickel Cast Iron containing 214 
per cent Nickel. Because of the 
remarkable service record, both 
bushings were renewed with 
castings made from the same 
Nickel iron composition, sup- 
plied by The Wheeling Mold 
and Foundry Division, Con- 
tinental Roll & 
Steel Foundry 
Company. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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Street is Cheered 


Favorable Effect 
Seen on Future 
Automotive Sales 


By C. J. ALEXANDER 
Wall St. Correspondent, ADN 
NEW YORK. — Overshadowing 
all business news this week were 
the developments in Washington. 
At least this was the view of Wall 
Street. 


Tension in the financial centers | 


was greatly relaxed by the first 
direct overtures to the business 
world to come out of Washington 
since the famous breathing spell 
that almost turned into a “breath- 
less spell.” 

Conciliatory moves on the part 


of the administration toward busi- | 


ness and Wall Street were started 
before the turn of the month, but 
not until this week was there any 
assurance that Washington was 
willing to commit itself beyond 
making a few external moves de- 
signed to check the fall in security 
prices. 

Although it will take more posi- 
tive steps than thus far taken to 
restore full confidence in the long- 
term, every line of business and 
industry in the country can find 
some encouragement in develop- 
ments of the past week. 

Even the utilities, in the past 
the object of the bitterest attacks 
of the Administration, have re- 
ceived a hand not only from 
Chairman Douglas of the SEC but 
from the President himself. 

But more important to the busi- 
ness world in general was the re- 
newed assurance from Secretary 
of the Treasury Morgenthau that 
the budget would be balanced in 
the next fiscal year by reduction 
of federal expenditures’ rather 
than by increased taxes. There 
also were growing assurances that 


the taxes on undistributed profits | 


and capital gains would be 
amended in the near future. 


All of this is of great importance 


to the automobile industry. It may | 


mean the difference between a 
good year and a bad year for mo- 
tor vehicle sales over the next 12 
months. 

That a potential market for new 
cars exists is clearly evident from 


Plant Completed 
For Rex Products 


DETROIT.—Construction of a 
large manufacturing building, 
which will provide 
Rex Products Co. with approxi- 
mately 30,000 square feet of addi- 
tional floor space, has been com- 
pleted. 

The increased demand for sol- 
vent degreasing machines and de- 
greasing solvents has made this 
expansion program necessary, ac- 
cording to R. A. Emmett, presi- 
dent. This is the second time 
within a year that manufacturing 
facilities have been enlarged. 


$5,500,000 Earned 
By B-W in 9 Mos. 


CHICAGO.—Borg-Warner Corp. 
has reported for first nine months 
a net profit of $5,561,156, or $2.41 
on common, compared with $4,- 
861,644, in the corresponding pe- 
riod of last year. 

September quarter net income 
is $1,256,857 as against $1,403,518 in 
the same period a year ago, and 
$2,132,376 in the June quarter. 


7 Y 
Name Is Changed 

BRIDGEPORT, Conn.—The Bridge- 
port Coach Lace Co., manufacturer 
of automobile fabrics, which ob- 
served its 100th anniversary Oct. 25, 
has changed its corporate name to 
Bridgeport Fabrics, Ine., according 
to H. B. Naramore, president. The 
company’s former name was adopted 
to indicate its manufacture of fabrics 
and trimmings for carriages in the 
pre-motor age. 


ADN’s editorials present an au- 
thentic interpretation of news vital 
to the industry. 


the Detroit | 
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the attendance and interest being 
displayed at the local automobile 
|shows being held in various parts 
of the country. Wall Street is 
showing more interest in these ex- 
hibitions than in the New York 
or Chicago displays. 

If the administration persists in 
its present determination to bal- 
}ance the budget by reduction of 
|expenditures, it will be a defla- 
tionary factor. It will reduce the 
buying power in some quarters 
land increase the will to spend in 
|others. The net result probably 
would be less buoyancy in the au- 
tomobile business over the next 
year. 

The long-term influence, how- 
ever, would be definitely favorable. 
| The uptrend in the building in- 
dustry probably would be restored 
and this, in itself, would exert a 
, constructive influence on automo- 
| bile sales before the end of next 
year. 

| The movement of automotive 
stocks on the exchanges in the 
past week generally was favorable. 
Gains were established in most is- 
sues. 


Ford Transit Bus 
Sales on Increase 





DEARBORN.—Sales of Ford 
transit buses are on the increase, 
it is reported by company officials. 
In one week recently the Ford 
Motor Co. received orders for 65 
buses from sources located in 
widely separated sections of the 
country. 

Heading this list was an order 
for 30 buses received from the 
People’s Motor Bus Co. of St. 
Louis. Next was an order for 
eight buses received from the city 
of Alexandria, La. 

Others placing orders were: City 
of Phoenix, Ariz., six; Milwaukee 
Electric Railway, Milwaukee, five; 
Lackawanna & Wyoming Railroad 
|Co., four; Northern Transit Co., 
Fargo, N. D., four; Arthur Duples- 
sie, North Vallalboro, Me., four; 
Harmony Bus Line, Harmony, Pa., 
two; Northrop Motor Co., Water- 
town, N.Y., one, and E.T.& W.N.C. 
Transportation Co., Johnson City, 
Tenn., one. 


Last Minute Wall Street Wires 


From C, J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 





NEW YORK, Nov. 12 
stocks on the exchanges 


at the close. 
in the group, were not 


(3:26 p.m.). 


Trading in automotive 


today was featureless. Frac- 


tional changes were the rule, with gains and losses mixed 
General Motors and Chrysler, most active 


near their customary places 


around the top of the list of most active stocks. 








Tire Industry 


Uses 8% 


Of U.S. Cotton Consumption 


Special to Automotive Daily News 

WASHINGTON.—That the tire 
industry has used about 8 per 
cent of the total domestic con- 
sumption of cotton during the 
past 16 or 17 years was disclosed 
this week in a report issued by 
the Bureau of Agricultural Eco- 
nomics on the use of cotton in 
tire fabrics. This report is the 
twentieth in a series relating to 
the utilization of American cot- 
ton. 

The utilization of cotton in this 
country, according to the report, 
is divided roughly, 20 per cent 
manufactured into household 
articles, 40 per cent in goods that 
appear in finished form as wear- 
ing apparel, and the remaining 
40 per cent in goods that find 
their way into industrial uses. 
Among the latter the manufac- 
ture of tires 


1935-36 covered by this survey a 


total of 525,890 bales of American | 
cotton and 19,800 bales of foreign | 


cotton used in tire manu- 


facture. 
The 


used 
has 
ward 
increase 


were 


of fabric 
out, 
up- 


average amount 
per tire, it is pointed 
been tending gradually 
as a result of the 
in the size of tires and 


represents one of | 
the largest items. During the year | 
> . 


gradual | 


of the growing proportion of! 


| truck and bus tires which con- 
tain quantities of cotton above 
the average. 

The cord fabric of the typical 
modern passenger car tire, 
amounting to approximately 90 
per cent of the total fabric by 
weight, is made from _ cotton 
about one and one-thirty second 
inches in length. Other fabric, 
amounting to about 10 per cent, 
is made from seven-eights or 
fifteen-sixteenths inch cotton. The 
longer lengths, one and three- 
thirty-seconds inches and over, 
are used mostly in the cord 
fabric of truck and bus tires. 


Mich. License Yield 
Up $2,000,000 Over ’36 


LANSING. Reporting an in- 
crease of $2,000,000 over 1936, the 
state department announces sale 
of 1937 Michigan automobile li- 
| cense plates has yielded $19,657,157. 

The tabulation also revealed 
that 12,503 of the 1938 tags have 
already been sold, bringing in 
$67,195 in revenue, 


Fund Jumps 700% 

HARRISBURG, Pa. (UTPS).—The 
Pennsylvania motor fund at the 
opening of November contained $24,- 
113,917 as compared with $3,617,036 
a year ago. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, NOVEMBER 12, 1937 





Low NEW YORK 


High 





Allis Chalmers Mfg. 
American C. & F. 
American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel Paeaatl 
Bohn A. & B. 
Borg-Warner 
SS Sa 
Budd Mfg. Co., E. G. 
Budd Wheel Co. ..... 
Chic. Yellow Cab (1) 
Oe 
Cleveland Gr. Br. . 
Collins & Aikman . 
Com. Credit 

Commercial Inv. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours. 
Eaton Mfg. : 
Electric Auto-Lite 
Electric Storage Battery . 
Evans Products 

Federal Motor - 
Firestone T. & R. 
Gabriel Co. A . 

General Elec. 

General Motors 


Glidden 


34 
1514 
11, 

6, 


Goodyear T. & R. 
Graham-Paige 

Hayes Body Corp. 
Houdaille-Hershey B 
Hondaille-Hershey A 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Tohns-Manville 


Kelsey-Hayes W. ........ 


Kelsev-Hayes W. B. 
Lee Rubber & Tire 


1937 
Low 


Last Sale 
».12 Nov. 5 


High 


38//, 
13% 
18/2 
26 
15 


121, 


41% 
21 
17% 
1014 
131% 
493/, 
30//, 
31% 
26 
54 
4¥, 


69", 
28 
31%, 
42 
4612 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


NEW YORK 


Libbey-Owens-Ford Glass 
Ludlum Steel 

Mack Trucks (1) 
Marlin Rockwell 
Midland Steel 

Motor Products 

Motor Wheel . 

Murray Corp. 

Nash Kelv. . 

Pacific Mills 

Packard er 
Raybestos Manhattan 
Reo Motor . 
Republic Steel Corp. 
Cac caw ecewoweeaeen 
Sparks-Withington 

Spicer Mfg. 


Stewart-Warner 


3%, 
12% 
118 


21 


- 


23 


Studebaker 
Thermoid Co. 
Thompson Products 
Timken-Det. Axle 
Timken Roller Bear. 


U. S. Industrial Alcohol 


12 
33/4 


VU. S. Rubber 
West’house E. & M. 


White Motors 


2% 


Willys Overland 


Yellow Truck ... 
Young Spring & Wire 


CHICAGO 


Asbestos Mfg. 

Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B ... 
Modine Mfg. 

Perfect Circle 

Pines Winterfront . 
Woodall Industries 


<eewaee 10% 
Hall 


DETROIT 


Federal Mogul 


Lamp Co. 


Murray Corp. 


by Washington's New Attitude 


Motor Financing 
Standards Set by 


Va. Committee 


RICHMOND, Va. (UTPS).— 
Standards for handling install- 
ment finance paper, adopted by 
representatives of state and na- 
tional banks throughout Virginia, 
are scheduled to become effective 
Dec. 15. 

At a meeting called here by 
Myron E. Bristow, state commis- 
sioner of banking, the report of 
a committee on methods and pro- 
cedure appointed at a _ similar 
meeting Sept. 29, was accepted 
with few minor changes. 

The standards, drafted Oct. 20 
by the special committee headed 
by Chairman Thomas C. Boushall, 
president of the Morris Plan 
Bank of Virginia, who will also 
head the permanent committee, 
calls for down payments of from 
25 per cent to 33 1/3 per cent on 
new automobiles sold on a time 
payment plan, with 12 months 
for repayment regarded as con- 
servative and 24 months as a 
permissible extreme. Terms for 
used cars are to be from 30 to 40 
per cent minimum down payment 
and 18 months as a maximum 
time. 

Minimum down payments and 
maximum number of months for 
repayment for other articles com- 
monly sold on the installment 
plan were agreed upon by the 
banks. 

Incorporated in the standards 
adopted was a resolution that the 
majority of business done in the 
various classifications should be 
on terms well below the permis- 
sible extremes designated. Full 
details of the standards adopted 
will be sent by the state banking 
department to all Virginia banks 
discounting trade paper. 


Auburn Reports 
Loss of $703,000 


CONNERSVILLE, Ind.—Auburn 


Automobile Co. and subsidiaries 
in the third quarter have reported 
a net loss of $703,499, after in- 
ventory write-down of $286,622, 
against a net loss of $100,028 in 
the same period last year and a 
net loss of $322,584 in the preced- 
ing quarter this year. 

Nine month loss was $1,418,617, 
against a net loss of $949,316 in 
the like period of last year. 


Twin Coach Reports Net 


Of $561,000 in 9 Months 

KENT, O.—Twin Coach Co. 
here reports net profit for nine 
months ended Sept. 20 of $561,862, 
after depreciation and normal 
federal income tax, but before sur- 
tax on undistributed profits. This 
is equivalent to $1.19 a share on 
472,500, $1 par shares outstanding. 
It compares with $542,731 or $1.11 
a share in the same months last 
year. 

For the quarter ended Sept. 30 
net profit was $132,239 or 28 cents 
a share against $262,764 or 56 
cents a share in the preceding 
quarter. 


Registrations Leap 

RALEIGH, N. C.—The motor ve- 
hicle bureau reports that automo- 
bile registrations through Nov. 1 
totaled 578,903, or 28,000 more than 
the 550,073 chalked up during the 
entire year of 1936. Through Nov. 
1 last year, 538,389 tags had been 
issued by the department. 


Dividend Declared 


LANSING. — Directors of Motor 
Wheel Corp. have declared the regu- 
lar quarterly dividend of 40 cents 
per share on common stock, payable 
Dec. 10, to stockholders of record 
Nov. 20. 


For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh’s authoritative 
“Sparks” column. 
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‘Written Tests Scheduled 


Congress’ New Session 


Watched by Industry 


By WILLIAM ULLMAN 
Staff Correspondent, ADN 

WASHINGTON.—With the spe- 
cial session of congress opening 
Monday, and with President 
Roosevelt conferring ceaselessly 
with federal officials and private 
executives in many lines, the eyes 
of the industrial, business and fi- 
nancial world are focused on the 
National Capital this week. That 
Washington will continue to be a 
focal point of interest is certain as 
both legislative and executive 
branches of the federal govern- 
ment map plans to combat the 
present economic recession. 

It became apparent this week 
that the administration is defi- 
nitely determined to take some 
steps to inspire confidence among 
business leaders, that for the time 
being at least it will move toward 
the right in its economic relation- 
ships. In other words, there is 
reason to believe that some tax 
revision will take place along lines 
suggested to the President on pre- 
vious occasions by advisers who 
have feared that the present tax 
structure must inevitably lead to 
the stifling of business and in- 
dustrial enterprise. 

Also it is expected that the gen- 
eral policy of heckling business 
and baiting so-called ‘economic 
royalists” will be suspended, at 
any event temporarily. Further- 
more, the public utilities may look 
forward to a less aggressive fed- 
eral policy of dictation and en- 
croachment. 

At the same 
government will 
stimulate the building construc- 
tion industry and specific steps 
along that line were in the process 
of development this week at con- 
ferences in which the President 
met not only with official ad- 
visers but also with representa- 
tives of industry and finance. 

That the special session of con- 
gress will deal with a wider range 
of problems than was first indi- 
cated is taken to be a certainty 
here in view of the business situ- 
ation. However, few observers are 
sanguine over the chances for 
speedy and forthright action. 

One prominent senator said pri- 
vately this week that he felt there 


Denver Completes 
Plans for Dealer 
Motor Car Show 


DENVER.—Plans are complete 
for Denver’s annual automobile 
show which opens Monday in the 
city auditorium. The event is be- 
ing sponsored by the Denver 
Automobile Dealers Assn. 


time, the federal 
co-operate to 


| would be very long drawn out and 


acrimonious debate on the farm 
and re-organization measures, with 
a return to the neutrality issue to 
| provide further fireworks. When 
there is added to this discussion 
| of a wide range of economic prob- 
|lems again thrust to the fore by 
|the decline in major indices, it is 
| obvious that the session is likely 
| to be spectacular and perhaps al- 
most as sterile as the last ses- 


| preme court question. 

It is understood that President 
Roosevelt, while definitely con- 
cerned over the downward turn in 
business, is by no means alarmed 
and is said to feel that the tide 


sion on the part of industry. The 


up” on business in return for as- 
surances, backed up by quick ac- 





|}sion which accomplished nothing | 
|for months because of the su-| 


can be turned by needed expan-| 


feeling is that he is willing to “let | 


| ness community will move to take 
| up the slack. 
| In several authoritative quarters 
| here this week the automotive in- 
| dustry was complimented upon its 
continued leadership along pre- 
cisely these lines. The favorable 
| response to the new models at au- 
tomobile shows; the large, steady 
volume of sales, and the general 
interest in the new products was 
pointed to as concrete evidence of 
what can be done 

Washington is convinced that 
there is no lack of buying power 
in the nation and feels that it can 
be tapped by a proper approach. 

Indications were this week here 
that the administration is willing 
to make some concession and to 
drop some of its radical, business- 
baiting tendencies to assist toward 
| that end. 
| There were unmistakable signs 
| in Washington that the President 
| is endeavoring to do some “quar- 
ter-backing” which he feels is de- 
manded by the current outlook. 

What the result will be of course 
must await further developments. 


| The temperature of brakes some- 


| tests 


} 


27 


For M ichigan Motorists 


LANSING.—Michigan motorists 
seeking driver licenses or license 
renewals will be required to sub- 
mit written tests after next Feb. 
1, state police officials ruled here 
this week. 

The new examination system is 
designed to eliminate careless 
and incompetent drivers and in- 
duce a more complete study of 
driving regulations and require- 
ments, it was stated by Capt. 
Caesar Scavarda, in charge 
safety and traffic for the state 
police. 

Applicants for new drivers’ per- 
mits or renewals of old licenses 
will be required to submit to a 
written examination on rules of 
the road, an oral test concerning 
highway signs and be tested for 
faulty vision. Those with less 
than 50 per cent normal vision, 
or failing to qualify on the other 
will be refused licenses, 


times rises as high as 1400° F. in a Scavarda said. 


tion, that the industrial and busi-! quick deceleration. 


Drivers will also be tested for 


of | 


color blindness and hearing. Fail- 
ure in these two respects would 
not constitute grounds for refusal 
of license, but would be consid- 
ered contributory causes for 
denials. 

Announcement of the tests 
came after it had been pointed 
out that the number of traffic 
accidents in Michigan had as- 
sumed record proportions.. The 
state health department reports 
| that 1,564 persons have been 
killed in automobile accidents in 
the first nine months of 1937, 
compared with 1,913 for the full 
year 1936, also a record. 


Scavarda said that schools of 
instruction for police examiners 
would be opened in each of the 
eight state police districts. In- 
struction booklets are being pre- 
pared. One representative of 
each police department in the 
state will attend the school. The 
officer so instructed will be ex- 
/}aminer in his community. 


| SSS sss 


The show committee is made up | 


of the following members of the 
DADA: George Irvin, chairman; 


O. L. Davis jr.. Sam Marcus, T.| 
Ray Young, Harry Leeman, Jack | 


Beatty, I. H. Eppinger, A. S. Brod- 


head, Dave Keefe and Leonard A. | 


James. 


Lester C. Thomas is president | 
of the Denver automobile dealers | 


organization, while Irvin is presi- 


dent of the Colorado Motor Car} 
Dealers association. The latter or- | 
its annual | 


ganization will hold 
meeting in Denver during the 
Show Week. 
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ROTARY ELECTRIC STEEL COMPANY 
DETROIT 


The Automobile Engineer today designs a product to 


meet the exacting requirements of car owners who want 


positive and continuous performance under great stress, 


including high speeds. 


To secure this he requires 


Quality Steel Products held strictly within rigid speci- 


fications. 


RESCO electrically melted steels, produced under the 
most careful and able supervision, as hot rolled or cold 
drawn bars in all analyses MEET THESE RE- 


QUIREMENTS. 


RESCO ELECTRIC STEELS 
COLD DRAWN BARS 


Hor 


ROLLED 


BARS 


COLD ROLLED STRIP 


District Representatives 


INDIANAPOLIS CHICAGO 


CLEVELAND § ST.LOUIS 





THE CAR THAT IS COMPLETE 


FRIENDS 
by the million! 


Chevrolet dealers had millions of friendly visitors on the day the 1938 
Chevrolet was first shown to the public. They were visitors who made 
thousands upon thousands of requests for demonstrations—visitors who 
placed scores of thousands of buying orders. 


That’s what it means to have the Chevrolet franchise—you have, as 
friends, both the great Chevrolet organization and the great mass of the 
motor car buying public. Together, they are assurance that you will be 
ahead with Chevrolet—ahead in factory co-operation, ahead in quality 
merchandise, ahead in popular favor. 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 
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ALL-SILENT 
ALL-STEEL BODIES 


VALVE-IN-HEAD 
ENGINE 
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Styling as different as it is beautiful, 
for this bigger-looking, better- 
looking low-priced car. 


Smooth— powerful—positive . . . 
the safe brakes for modern travel 
+ + giving maximum motoring 


protection. 


(WITH SHOCKPROOF STEERING) 
So safe—so comfortable—so dif- 
ferent... “the world's finest ride.” 


(WITH SAFETY GLASS ALL AROUND) 
Larger interiors—lighter, brighter 
colors—and Unisteel construction, 
making each body a fortress of 


safety. 


Giving the most efficient combina- 
tion of power, economy and 
dependability. 


Giving protection against drafts, 
smoke, windshield clouding, ond 
assuring each passenger individu- 
ally controlled ventilation. 


*ON MASTER DE LUXE MODELS 
7 ONLY 


“VroreT FRAN 


WHEN YOU HAVE THE Cy i YOU HAVE FRIENDS 





